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Sparks 


Westward, Ho! 
Murphy Breeds Streamline 
New Departure’s Pet 


Rubbering at Rusco 
Raybestos Busy 
A. V. Comings 


By 


Chris Sinsabaugh 





New York, June 29 


HE INVASION of the east by 

the man who writes the col- 
umn is at an end and the expe- 
dition has packed up for the trek 
back to Detroit. It has been an 
interesting fortnight and the old 
note book is filled with heiro- 
glyphics which must be trans- 
lated for the benefit of “my 
public.” 
* + * 
THE LEAST interesting 
of the notations has to do with 
the way the New York dailies 
played up the fact that tomorrow, 
June 30, is the thirty-fifth anni- 
versary of the great feat of 
Charles M. Murphy who, paced by 


NOT 


a railroad train, rode a bicycle 
one mile in 574/5 seconds, the 


first time a cyclist ever got under 
a minute. In view of what has 
happened since in the automobile 
industry Murphy’s ride may be 
regarded as the first practical 
demonstration of streamline 
speed. The lesson learned from 
the Murphy ride may be said to 


be largely responsible for turning | 
the thoughts of engineers to the | 


importance of eliminating wind 
resistance. 


* * * 


IN THOSE good old days when 
bicycle manufacturers supported 
racing teams for promotional 
purposes, this Charley Murphy | 
and his brother Billy were two 
of the best of the speed pack. 
Billy was one of the high wheel 
champions and Charley was good 
in the era when the low wheel 
or safety came into vogue. When 
the argument came up as to how 
fast a cyclist really could ride 
following pace the publicity man 
of the Long Island _ railroad | 
grabbed the chance to pull a} 
stunt that made cycling history. | 

A board track was laid between 
the rails and a hood was built 
over the observation platform of 
the one car that was hauled by a 
locomotive. Murphy, riding a 
Stearns Yellow Fellow, one of 
the leading makes of bicycles | 
then, rode inside the hood, which 
might be termed a wind tunnel. 
He was sucked along at a record 
pace and turned the mile in 57 4/5 
seconds. 


* * 


ALFRED REEVES, 
eral manager of the 
Automobile Chamber of Com- 
merce, was one of the judges of 
this trial, for he was a prominent 
figure in cycling, with which this 
writer also was identified, which 
naturally started a fanning bee, 
with Al recalling to me how he 
followed up the Murphy ride with 
another conclusive bit of evi- 
dence of the importance of elim- 
inating wind resistance when 
speed is the objective. 

* * 4 


* 
now gen- 
National 


IN 1902, when Reeves was pro- 
moting the famous Empire City 
horse track near New York, 
where incidentally Barney Old- 


(Continued on Page 9, col. 1) 


| pals 


June Produced 325.000 


Coal Code Opens Truck Market 


Will Provide! 
Profit Margin 
On Deliveries 


Coal De: dee E ixpected to 
Renew Fleets When 


Low Rates End 
Detroit, June 29.—Under 
the terms of the coal retail- 
ing industry which is rap- 
idly being whipped into 
shape throughout the country, 
coal delivery charges will be es- 
tablished which will insure a rea- 
sonable margin of profit to the 
dealer or the trucker making his 
deliveries This automatically 
creates a market for the wise 
| truck salesman, which has been 
closed during the past few years. 


In the United States today 
there are well over 150,000 trucks 
engaged in fuel deliveries. These 


77,000 operated by 
coal and fuel dealers, 42,450 op- 
erated by coal, coke and ice deal- 
ers and 48,920 operated by dealers 


include the 


in building materials, who also 
handle fuels. 
During the past few years com- 
(Continued on Paye 3, Col. 4) 


More Prosecution 
In the Cases of 
Code Violators 


New York, June 29. 
Amringe today held the princi- 
of Autocraft organization, 
one of large discount houses of 
New York, for trial in special 
sessions on charge of violation of 
Paragraph One, Marketing Rules 
under Article Four of the Code 
of Fair Competition for the Mo- 
tor Vehicle Retailing Trade. 

Chief Magistrate MacDonald 
has set aside the entire week of 


Judge Van 


July 9 and the week of August 
6 for the trial of code violation 
cases. 





Army Truck Bid Probe 
Sifts Conflicting Stories 


By WILLIAM ULLMAN 


Washington, June 29. With was testified by Representatives 
members declaring they barely| of both General Motors and the 
had scratched the surface of the! Ford Motor Co. Each, however, 
subject, a sub-committee of the| ascribed it to the other. The 


third bidder allegedly involved in 
the proposed deal was the Fargo 
Motor Corp., Chrysler subsidiary. 


House Military Affairs Committee 
today headed for its third week 
of investigation into Army motor 


vehicle purchases. At the suggestion of J. B. Wood- 
The task ahead of the sub-| side, General Motors representa- 
committee when it swings into| tive, the sub-committee plans to 
action again next week was/call Norman Haig, another rep-| 
pointed by a steadily mounting, resentative of the corporation, in 
tide of conflicting testimony of-|an effort to straighten out pre- 
fered by representatives of sev-! cisely whether such a_ proposal 
eral major motor car manufac-|was made and who was_ its 
turers. Chiefly the differing, author. 
stories related to an alleged pro- Woodside, on the stand, denied 
posal that the three major bidders' that any suggestion of a split- 
on the huge war department con-/| ting of the total contract eman- | 
tract for trucks and ambulances| ated from any General Motors 
“split” the order among them./| representative. It was his “un-| 
That such an offer was made} (Continued on Page 3, Col. 3) 





| Stewart Adds 


Dodge Announces 
Touring Sedans 
In Two Series| 





Detroit, June 29..-Dodge Broth-| Buffalo, N. Y., June 29.—-Effec- 
ers Corp. has announced the in- | tive immediately the Stewart 
troduction of new, low-priced | Motor Corp. announces produc- 
passenger units. | tion of a new lower priced two- 

The additional cars, by which| ton capacity chassis known as 
the number of selections avail- | model 47H at $895, f.o.b., Buffalo. 
able in the 1934 Dodge line is in- This chassis is furnished in | 
creased to 12, are designated as | wheelbase lengths of 134, 145, 160, 


176 and 190 inch, thus making it 
available for bodies up to 14 feet 


sedans.” The “Big 
touring sedan lists at 


“touring 
Dodge Six” 


$730, and the “Dodge De Luxe” | in length. 

touring sedan at $750, both prices The motor is a_ six-cylinder, 

f.o.b. factory, Detroit. featuring a removable bloc, side 
One of the motives for the in- | mounted water pump and steel 


valve inserts. The carburetor is 
Stromberg with latest type down 


touring 
said to 


two 
is 


the 
time 


troduction of 
sedans at this 


have been provided by a feature | draft manifold. Latest type 
worked out with conspicuous suc- | Spicer roller bearing universal 
cess in the bodies of this year’s| joints and shafts, Ross roller 
Dodges, particularly in those of | mounted steering gear, full float- 
the sedan types. In these bodies| ing rear axle, hydraulic four- 
the sweeping, aero-streamed flare | wheel brakes with emergency 
of the rear panels offered an un-| brake on drive shaft are other 





The tires are 6.50-20 all 
dus als rear. 


features. 
around, 


common width and -—, of 


(( ontinued on n Page 2, ( rol. 


Geographical Analysis May knd 
ADN Show Poll Deadlock 


e 










Holiday 
to the national 
on Wednesday, 
July 4, Automotive 
Daily News, mid-week 
edition, which would 
normally appear on 
that day, will be omit- 
ted. This has_ been 
usual practice during 
the past year. 


Due 
holiday 












Detroit, June 29.--As_ Auto- 


10tive Daily News national poll ‘Truck Retailing 


on the automobile show question 

moves nearer to completion, the C | E j 
answer as to what to = with the 4OGEe uxpectec 
national shows at New York and oe 

Chicago still remains obscure. In Sixty Days 
The tabulation of votes up to = ae Ss 
noon today reveals 1,136 out of a) Detroit, June 29.—While every 
total of 2,579 for continuation of | effort is being made to expedite 
the shows against 1,177 for their | completion of retail truck sup- 
discontinuation. It would seem! plement to the Automobile Re- 
that to accept the will of the ma-| tailing code there is little likeli- 
jority on this basis would be a hood that such a supplement can 
flagrant disregard of the wishes | be completed and approved in 


less than 60 days. This state- 
ment is based upon information 
Col. 3) 


of a large minority. 
A study of the question from a’! 


(Continued on Page 10, Col. 3) | (Continued on Page 11, 


New 2-Ton Mode! 
With Base $895) 





1 Leaders Show 


Only Slight 
Recession 


July Outlook Good As 
Sales Swing Upward 
In June Rally 


By CHRIS SINSABAUGH 


Detroit, June 29.—A sur- 
vey on June _ production 
taken by Automotive Daily 
News forecasts an output of 
approximately 325,000. May 
official figures were 351,802, which 
makes it look as if June is going 
to stack up well with its prede- 
cessor, the drop being nothing 
but reasonal in the opinion of 
this writer. 

This same survey indicates that 
July is apt to be surprising in 
that projections given confiden- 
| tially promise productions that 
should make July’s output un- 
expectedly good. It is thought 
that the big three will run within 
a few thousands of what they did 
in June, so if this mass produc- 
tion holds up as anticipated the 
| industry as a whole should not 
be ashamed of the count for next 
month. 
| These predictions as to July 
| are based on the pickup in retail 








sales so noticeable the last half 
of June. Price reductions un- 
doubtedly have stimulated the 


market, but on the other hand I 
am told by several sales man- 
agers that undoubtedly the public 
is in a’ buying mood at this par- 
| ticular time outside of price cuts. 

One of the straws which show 
the way the retailing operations 
are going at the present time is 
| Buick’s report for its second 10- 
day period in which 3,014 sales 
were recorded, the highest of any 
10-day period since March, 1932. 
In the first 10 days this month 
the count was 2,020, which em- 
phasizes what the writer has said 
about the pickup since the mid- 
dle of the month. 


Kanitz Resigns 
From Continental 


Muskegon, Mich., June 29.—L. 
J. Kanitz of Detroit, Mich., gen- 
eral sales manager of the Con- 
tinental Motors Corp. has re 
signed this position after serving 
the Continental for fifteen years, 
first in Muskegon and later, in* 
the Detroit office. No successor 
| has been named to Kanitz and 
he has not announced his futpre 
plans. 

Two more Continental divisions, 
one the Ford clutch department 
and the other the traffic depart- 
ment under George . Winters, 
formerly of Muskegon, arg, being >» 
moved to this city from Detroit,- 
it was announced. The Conti- 
nental has been progressing with 
a program of concentrating its 
activities in the Muskegon plant 
during the last several weeks. 
The sales, service, and part of 
the engineering departments were 
the first to begin the move here, 
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Truckers to Get Slice of Congress’ Disbursements 


Oo 





AUTOMOTIVE DAILY NEWS, SATURDAY, JUNE 30, 1934 


Transportation to Figure 


In All Appropriations 


Washington, June 29.—The new 
deal for the trucking industry 
represented in its code of fair 


competition, plus the vast bene- 
fits which the industry will receive 
indirectly from government hous- 
ing and other relief spending 
open up for the industry an en- 
tirely new economic vista at this 
season. This is the substance of 
an address delivered by Ted V. 
Rodgers, chairman of the Na- 
tional Code Authority of the 
trucking industry, before the 
Virginia Highway Users’ Assn. 


Pointing out that the 73rd Con- 
gress, just adjourned, appropri- 
ated the staggering total of $22,- 
000,000,000, Rodgers declared that 
it represented a contribution to 
the welfare of the trucking in- 
dustry of incalculable proportions. 


To Ease Money 

“The Congress authorized these 
vast expenditures to create jobs 
and increase purchasing power,” 
the trucking industry executive 
said. “The idea is to put money 
into circulation and make it cir- 
culate rapidly. 


“Perhaps you may ask what 
this has to do with the trucking 


industry. It is very obvious to 
me that it has an important | 
bearing on the growth and de- | 


velopment of trucking. First, let | 
us inquire into the purposes for 
which this huge sum of money 
has been appropriated. Part of | 
it will be used to finance a tre- 
mendous program of national 
reconstruction. 


“The Federal government is 
about to launch a housing pro- 
gram of gigantic proportions. 
Many cities will enter upon am- 
bitious plans of slum elimination. 
In the rural districts, home mod- 
ernization will be carried on in a | 
big way. There is a vast system 
of public works being conducted 
and additional projects will be 
launched shortly. There will be 
projects involving improvement 
of rivers and harbors, the build- 
ing of bridges and tunnels and 


same experience again. That 
why I say the future of 
trucking industry is bright.” 


the 


That the experience of an era 
of good business will have a 
Significant difference this time 
is the conviction of the chairman 
of the trucking industry code au- 
thority. With specific reference 
to this subject, he declares: 


“Just as we are entering a new 
era of business activity, so is the 
trucking industry entering a new 
phase of development. Truck 


ing industry conscious. 

“They are talking and thinking | 
in terms of united action based 
on the requirements of specific | 
operation. They are rubbing 
shoulders’ with 
in their areas and natural di- 
visions and are getting together 
to discuss mutual problems. 
Group action has been character- | 
istic of all industry for many | 
years. Unfortunately, truck oper- 
ators apparently have not been 
capable of getting together until 
only recently. The one thing, to | 
my mind, that has brought about 
this new cohesiveness in the | 


trucking industry has been the | 
code. 


Code Headed for Success 


“The NRA code for the truck- | 
ing industry is a new departure | 
in the regulation of a transporta- | 
tion agency. Never before has | 
any transportation agency either | 
been given the privilege or as- | 
signed the responsibility of stabil- | 
izing its own operations through | 
its own efforts. Therein lies a} 
distinct challenge to the members | 
of this industry. They will de- | 
termine in no small way the | 
future of trucking by the manner | 
in which the challenge is met. I 
believe that the vast majority of | 
operators are conducting them- 
selves in a way to insure success 
of code regulation for our in- 
dustry. 


“It must be remembered that | 
we are sailing uncharted seas; we 
are plowing new ground. It is 
unreasonable to expect perfect 





the erection of many buildings of 
public character. 


Transportation Dollars 
“Then, there are thousands of 
private plants and_ buildings 
which need modernizing. Some 
plants have become obsolete; they 
must be replaced. The machin- 


ery in them has become worn 
out. If production is to be re- 
sumed to supply the needs of 


128,000,000 persons in this coun- 
try, there will be a requirement 
for many millions of dollars for 
machinery. 

“All this activity will involve 
the movement of millions of tons 


of freight. Hardly a dollar has 
been appropriated by the last 
Congress, a part of which at 


least will not be spent for trans- 
portation. It is estimated that 
of every dollar spent in this 
country, 25 cents goes for trans- 
portation. When I think of the 
vast projects being fostered by 
Federal, state, county and mu- 
nicipal governments, I see a 
great future ahead for the truck- 
ing industry. It is true this ac- 
tivity will also mean more busi- 
ness for the railroads and the 
water carriers. It will also mean 
more business for trucks. In the 
last few years we have been bur- 
dened with a surplus of trans- 
portation. It is entirely probable 
that within the next few years 
we may be confronted with a 
shortage of transportation.” 


Rails Inadequate 
Citing the breakdown of the 





railroads in the face of the war- 
time transportation burden, 
Rodgers said: “Highway trans- 
portation grew chiefly because 
the railroads were inadequate to 
carry all the tonnage offered 
them. I believe we will have the 


performance in all code matters | 
specially when we consider the 
infancy of the industry, its rami- | 
fications and its previous lack of | 
organization. 


Sounds Warning 
“* * * The code represents | 
Federal regulation, but regula- | 


tion self-imposed and self-super- | 
vised. The alternative to code | 
regulation of this industry, of | 
course, is bureaucratic control. I 
hardly see how we can escape | 
the latter if we fail to take ad- | 
vantage of the opportunity of- 
fered us under the NRA to reg- | 
ulate ourselves. To that extent, 
the trucking industry is on trial. 
I have the utmost confidence in | 
our ability * * * to set our house | 
in order so that this industry 


may continue under the type of | 
regulation provided by the code.” 


is | 


operators everywhere are becom- | 


fellow-operators | 


Petrogas Used As Fuel 





| Don’t Stint on Luggage in This Dodge 





Here’s the new Dodge touring sedan, equipped with trunk, which has been added to the Big Six and 
In addition to the trunk ample luggage space is provided behind the 


DeLuxe series of the Dodge line. 


back seat. 


and Refrigerant In Truck 


Detroit, June 29.—At intervals 
during the past_18 months, vari- 
ous commercial trade journals 
have referred to a revolutionary 
new development in refrigerated 
trucks being carried out on the 


Chrysler Dealers 
Deliver 68.661 
Units to June 23 


Detroit, June 29.—-Chrysler 
Sales Corp. dealers reported 758 
Chryslers and 3,167 Plymouths de- 
livered at retail in the United 
States in the week ending June 
23, according to figures made 
public yesterday by the corpora- 
tion. 

These deliveries represent an 
increase of 20.6 per cent over the 
corresponding week of last year 
and 42.2 per cent over the corre- 
sponding week of two years ago. 
They almost equalled the week 
of June 16, which was the second 


| largest that Chrysler dealers have 
| had since May, 1929. 


For the 25 weeks of 1934 includ- | 


ing June 23, retail deliveries of 
Chrysler and Plymouth cars by 
Chrysler dealers totaled 68,661 
units, as against 45,898 units in 
the corresponding period of 1933, 
an increase of 49.2 per cent. In 


the same period of 1932, deliveries | 
totaled 38,655 units, giving the} 


present year a lead of 77.6 per 
cent. 


Petition Denied 
Indianapolis, Ind., June 29. 


The 


| final chapter in the Mid-West Petro- 


leum Corp.’s legal battle against the 


Indiana chain store tax law ‘was 
written in state courts here this 
week when the Supreme Court re- 


fused a rehearing on the company’s 
suit against taxing officials. 


Pacific Coast by a subsidiary of 
the Shell Union Oil Co. This de- 
velopment work is now 
pleted, and, as a result of a re- 
cent agreement between the Shell 
Oil Co. and the McCord Radiator 
& Mfg. Co., the latter has become 
the exclusive licensee in the 
United States for the manufac- 
ture and sale of this system, in 
which Petrogas, a Hydrocarbon 
distillate similar to Propane, is 
used as a fuel and refrigerant. 


of refrigerating compartment 6’x 
6’x11’) in the service of S. Loe- 
wenstein & Son, Packers, Detroit, 
shown in the above photograph, 
was one of the first trucks to be 
equipped with this system east of 
the Rockies. By referring to the 
photograph, it will be seen that 
the fuel, carried as a liquid at a 
pressure of 135 pounds in the 
twin cylinders, “A”, each contain- 


ing approximately 23 gallons, is | 


led upwards to the heat ex- 
changer, “B”, where the atmos- 
pheric heat of the liquid is re- 
moved. It then passes through 
the expansion valve, “C”, from 
which it issues into the evapo- 
rator or cooling unit, “D”, as a 
saturated gas at a pressure of 
approximately five pounds. In its 
conversion from a liquid to a gas, 
heat absorption is effected and 
the truck body thereby refriger- 
ated. The surface of the evap- 
orator is so proportioned that the 
gas leaves in a perfectly dry 
state and passes through the heat 


| exchanger, “B”, where it absorbs 


the atmospheric heat of the in- 
coming liquid fuel as above men- 


| tioned, and then passes through 


the diaphragm regulating valves, 
“KE” and “F”, where, in 


com- | 


| 
| 
| 


| 
} 
| 





two | 


stages, the pressure is reduced to | 


atmospheric. 


passes to the McCord mixing 


valve and thence directly to the | : 
| the anticipated ‘summer slump, 


| intake manifold. 





The dry gas then | 


| 


| 


| for the same period of 1933. 


| be no appreciable 


Dodge Announces 
Touring Sedans 
In Two Series 


(Continued from Page 1) 
space which designers worked 
into luggage compartments con- 
veniently reached from _ inside, 
through hinged seat backs. 


The popularity of these com- 
partments suggested the develop- 
ment of the two models now 
announced, in which the body 
design, already providing an in- 


| terior storage and carrying space, 


is augmented by a _ form-built 


The two-ton Dodge truck (size | steel trunk in the rear. 


The available space for the 
out-of-sight carrying of luggage 
in the touring sedans measures 
approximately 10% by 23 by 50 
inches in the inside luggage com- 
partment, while the form-built 
trunk in the rear is 13% inches 
wide, 16% inches deep and 41% 
inches long. 

Chassis and other mechanical 
details of the touring sedans are, 
in the main, those of the “Big 
Six” and “De Luxe” series for 
which list prices range from $645 


to $875. The wheelbase is 117 
inches. The six-cylinder power 
plant develops 82 h.p. at 3600 


r.p.m. with the standard 5.6 to 1 
compression head. 


F einai Chief 
Is Expecting No 


Summer Letdown 


Detroit, June 29.— Martin L. 
Pulcher, president of the Federal 
Motor Truck Co., says there will 
summer let- 
down in the truck business, if 
the attitude of Federal dealers 
may be taken as a fair indication. 

“Truck dealers—at least Fed- 
eral dealers—are too busy selling 
trucks to worry very much about 
says Pulcher, “This optimism 
may be due in part to the fact 
that Federal sales in May repre- 
sented the best month this com- 
pany has enjoyed since April of 
1930. Federal’s domestic sales 
volume for the first five months 
of this year represents an in- 


crease of 126 per cent over sales 
Ex- 


port sales showed an even greater 


increase—221 per cent—for the 
| same period.” 
Urge Road Patrol 
Pittsburgh, June 29.—In a resolu- 
| tion passed by the executive com- 


| vention of the Pennsylvania 


mittee closing the first annual con- 
Motor 


| Truck Assn. here on Saturday, Gov. 
| Gifford Pinchot was asked to restore 
| the full personnel of the Pennsyl- 


| vania 


highway patrol to law en- 


| forcement duties in the interest of 
| 


reduction among 
and private auto- 


traffic accident 
both commercial 
mobiles. 
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‘Company Union’ is Answer to Open Shop Attacks 


Industry Joins As One 
To Halt Labor Strife 


Detroit, June 29.—Employe rep- | 
resentation plans on all impor-| 
tant fronts of the automotive in-| 
dustry are meeting the attacks | 
of union organizers on the open 


shop of the industry, motivated | 
during the past year by section | 
7a of the National Industrial | 


Recovery Act. 


That the representation plans | 
are being supported is best indi- | 
cated by the fact that an esti- | 
mated 75 per cent of 187,000 eli-| 
gible employes of the General 
Motors Corp. in all plants of con- 
sequence throughout the country | 
and 98 per cent of approximately | 
9,000 Hudson workers who are 
eligible are active members of 
their employe associations. 





In most cases, the companies 
have aided in the formation of | 
the plans, but their operations | 


have been left to the employes so 
as to conform with the provisions | 
of Section 7a. 


General Motors, Hudson, and 
Packard are using the employe | 
association type of representation 
plan in which groups of 200 or'| 
300 members of the association | 
elect representatives to a works 
council which acts for the men 
in negotiations with the manage- 
ment, 

Chrysler is using the joint} 
council type of plan in its eight 
plans throughout the country. 
This is a looser type of plan in 
which all employes in a plant 
elect their representatives on the 
basis of 1 to 300 workers. The 
elected representatives join with 
an equal number of management 
representatives to form a joint 
council which passes on employe | 
grievances and suggestions. 


Membership Is Voluntary 

The General Motors, Packard 
and Hudson employe association 
plans are alike in general fea-| 
tures but differ in details. They | 
all have printed constitutions 
which set forth scope and pur- 
pose of the association, rights 
and qualifications of the mem- 
bers, qualifications of representa- | 
tives on the works council, meth- 
ods of nominating and electing | 
representatives, time and place of 
meetings, procedure for handling 
suggestions and complaints of 
members, and methods of amend- | 
ing the constitution. 

Nominations and elections of | 
employe representatives are usu- | 
ally held on company time by) 
secret ballot under supervision of | 
an election committee appointed | 
by the works council. The con- | 
stitutions usually provide that 
representatives may be recalled) 
before the end of their year) 
terms on petition of two-thirds | 
of employes in their election | 
groups if approved by a majority 
of remaining works council rep- 
resentatives. 

The plans are all alike in that | 
no dues are charged. Funds are | 
raised by dances, entertainments, | 
and similar functions organized | 
and run by the employes. The} 
Hudson association raised $4,000 | 
on one dance recently. 


Packard’s Plans | 

The Packard plan is unique in | 
that it developed from the Pack- | 
ard Aid association which was | 
created more than 20 years ago| 
to provide group insurance and | 
other employe benefits. The em- | 
ploye representation association 
now has its own constitution and 
is operated entirely separate 
from the aid association. Mem- 
bership in both is voluntary. 

The plans are also working out 
better than did the traditional 
“open door” policy of handling 
grievances since the new system 
provides a formalized method of 
bringing men and management 
together and removes the fear in 
the employe that he might be 
fired because he made a com- 
plaint. 





Plant managers are also using 


conferences with employe repre-| 


sentatives as educational devices 


to impress upon the men the eco- | 


nomic problems facing 
companies. The men in return 
are indicating their interest 
continued success of the compa- 


| nies by turning in suggestions for 


improving efficiency and elimi- 
nating hazards. 
are drawing employes and man- 
agement together for their mu- 
tual benefit. 


Sales of Buicks 
For June 10-20 
Hit 3,014 Units 


Flint, Mich., “June 29.—Sales of 
Buick motor cars during the 10- 


day period ending June 20 total | 


3,014, the highest for any 10-day 
period since March, 1932, W. F. 
Hufstader, general sales manager 
of the Buick Motor Co. an- 
nounced today. 

The figure compares with 2,125 
cars delivered in the first 10 days 
of the month, and with 2,020 cars 
sold in the corresponding period 


|of June a year ago. 


“The extent of which Buick’s 
market has been expanded is re- 
vealed in the record of orders 
at the factory, where, within the 
past 30 days there has been an 
increase of more than 50 per cent 
of this year’s entire volume to 


date,” Hufstader said. 
“Since the series “40” was an- 
nounced last month, Buick’s 


domestic dealer organization has 
placed orders with the factory for 
18,068 of the new 
cars, which compares with simi- 
larly placed orders for 35,050 cars 


| in Buick’s medium and upper me- 


dium priced lines since their in- 
troduction in December.” 


Knowlson Heads 
Stewart-Warner Board 

Chicago, June 29.— Stewart- 
Warner Corp. announces the 
election of James S. Knowlson as 
chairman of the board of direct- 
ors, to succeed R. J. Graham, 
ceased. Knowlson has been act- 
ive in the manufacturing field in 
Chicago for many years, 
| been connected with the Speed- 
way Mfg. Co. since 1909 and is 
now president and general man- 
ager of that company. 


J. 


lower priced | 


motor | 


in | 


Thus, the plans} 





de- | 


having | 


fore it finally concludes its 
efforts. 
Arthur C. Macy 

New York, June 29.—Arthur C. 
Macy, credit manager, Raybestos 
division, Raybestos-Manhattan, Inc., 
Bridgeport, Conn., died Friday, June 
22, a few moments after reaching 
his home from Cleveland where he 
had been in attendance at an Asso- | 
ciation credit group meeting. Macy 
was active in the Motor and Equip- | 
|} ment Mfrs. Assn. 


re v Truck 
Probers Sift 
Rival Claims 


(Continued from Page 1) 


derstanding,” he told the com-| 
mittee, that the offer had been 
made, but to, not by, his com- 
pany. 


Contrary testimony was written 
into the record from R. P. Sabine 
and E. C. Simons, Ford repre- 
sentatives. Both declared 
offer was made as they, with 
Haig, were returning to Wash- 
ington from Camp Holabird, Md., 
during negotiation of the con- 
tract specifications. 

Another conflict developed dur- 
ing the course of Woodside’s tes- 
timony when he declared that 
Frank Speicher, the famous 
“missing witness” in last spring’s 
grand jury investigation, had rep- 
resented General Motors on two 
occasions in deals with the War 
Department, Testimony offered 
by a witness before the grand 
jury was just the reverse. It was 
due, Woodside related, to an over- 
sight on the part of the witness 
and the two of them later decided 
to write a letter of correction. 

The even tenor of the inquiry 
was resumed this morning with 
a denial by Secretary of War 
Dern that he had said yesterday 
the sub-committee’s investigation 
constituted a menace to the na- 
tional defense. Dern was. so 
quoted after his weekly press 
conference, his attitude attributed 
to the fact that the Army was un- 
able to proceed with its vital mo- 
torization program while the sub- 
committee conducted its inquiry. 

When the statement drew im- 
mediate and sharp denials from 
members of the sub-committee 
with implications that Dern 
lacked information on the sub- 
ject, the war secretary declared 
he had been misunderstood and 
misinterpreted. 

As the inquiry concluded its 
second week, it became apparent 
that it would continue throughout 
the summer largely in Washing- 
ton, but with the likelihood that 
Detroit, Boston, and New York 
would see the sub-committee be- 


De Soto Crosses Continent for $31.57 


the | - 
| suffered from lack of service and 








Coal Dealers Seen Buying 


Trucks Under New Code 


(Continued from Page 


petition in coal delivery has been 
extremely acute, with operators 
of dump trucks and nondescript 
units vieing with each other for 
the work. As a result, coal de- 
liveries in Detroit were being 
made for as low as thirty cents 
a ton. On this basis equipment 


many units owned by coal deal- 
ers went into discard as_ the 
dealer found it impossible to 
meet his competitors’ prices 
when using his own equipment 
in competition with trucks hired 
at prevailing low rates. 


Hauling at Profit 


Under the coal dealers’ code 
which will establish at least a 
reasonably profitable delivery 
charge, many of the _ present 
trucks, both privately owned and 


for-hire, will be replaced. This 
market should develop during 
July and August and the wise 


truck salesman should start his 
preliminary work early. 


Already in Detroit many coal 
dealers, who during the past few 
years have turned to for-hire op- 
erators because of the lower 
prices forced upon them by com- 
petitors, are coming into the mar- 
ket for new truck equipment. 
Since the code will make pro- 
vision for a sliding scale of de- 
livery charges based on whether 
the coal is dumped or wheeled in, 
or whether it is delivered in bulk 
lots or in small quantities, buyers 
are watching carefully the type 
of equipment which they are buy- 
ing. For that reason the truck 
salesman would do well to study 
conditions in his locality in order 
to be able to make constructive 
suggestions to the coal dealer 
when attempting to make a sale. 
He should acquaint himself with 
costs for various types special 





1) 
coal bodies, hoists and so forth. 
He should be able also to recom- 
mend the most suitable type of 
equipment. 


Chicago Code Late 


In Chicago the coal code ap- 
parently has not reached the 
stage of completion which it has 


reached in Detroit. Commenting 
on the likelihood of increased 
truck purchases by retail coal 


dealers of Chicago due to code 
changes in the retail coal busi- 
ness, Robert McAfee, executive 
secretary of the retail solid fuel 
industry, said he foresees no such 
probability. McFee, who is well 
known in the automotive indus- 
try through his former connec- 
tion with the National Standard 
Parts Assn., pointed out that the 
principle of profitable delivery 
charges for retail code dealers is 
still in the process of being 
worked out here and that such 
charges are not designed to en- 
courage company-owned trucks 
in preference of those for hire. 
New York Buying 

It is still a little early to deter- 
mine the definite action which a 
number of the coal companies in 
New York will take on the pur- 
chase of trucks instead of the 
use of hired vehicles. 

It is known, however, that one 
coal company shortly will be in 
the market for 70 new trucks, 
and this is somewhat an indica- 
tion. It is believed too that coal 
company operators may turn to 
the purchase of somewhat lighter 
vehicles for suburban deliveries 
and continue the employment of 
hired vehicles of heavier charac- 
ter for steam-heated apartment 
deliveries supplying the entire 
building, etc., which would in- 
volve too much of an investment 
at one time. 





Airflow DeSoto Claims 4 
New Fuel Economy Record 


Detroit, June 29.—Crossing 
America at a cost. of $31.57, an 
Airflow De Soto sedan has just 
claimed a new transcontinental 
economy record under the super- 
vision of the American Automo- 


bile Assn., according to word re- 
ceived here. 
The car averaged 21.412 miles 


to the gallon of gasoline on the 
$,019- mile trip from New York to 





A combination of Airflow body and over-drive transmission is claimed to hold the : 


secret of the record 


run claimed by a De Soto which made the 3,019 mile trek from New York to San Francisco at a cost 


of $31.57 for gasoline and oil. 


At the start of the trip above driver, Harry Hartz, Byron C. 


Foy, 


De Soto president; I. M. Quinn, Goodyear Tire and Rubber Co.; G. A. Perryman, Socony-Vacuum Oil 
Co., and Lee Oldfield, official AAA representative. 








Se ee ee 


San Francisco. It used a total 
of 145.575 gallons of gasoline at 
a cost of $27.91. The oil cost 
$3.66. 

L. G. Peed, general sales man- 
ager of the De Soto Motor Corp., 
announced the economy record 
upon the receipt of telegrams 
from the west coast., He said 
that the run was “a practical test 
to show the economy efficiency 
of De Soto models.” 


Running through sand and rain 
storms—from sea level to more 
than 7,000 feet elevation—the Air- 
flow completed the test run with- 
out a mechanical adjustment of 
any kind, it is claimed. 


Harry Hartz, famous race 
driver, was behind the wheel. He 
was accompanied by Lee Oldfield, 
official AAA representative. Old- 
field held the keys to the locked 
gasoline tank and kept an official 
record of the amount of gasoline 
used on the journey. 

“The run was not an attempt 
to break any speed records,” Peed 
stated. “It was a test to demon- 
strate the small cost of a trip 
across the country in a modern 
Airflow car at normal driving 
speed.” The elapsed time for the 
trip was 106 hours, seven minutes. 


Actual running time was 82.02 
hours, The car averaged 37.9 
miles an hour, running time. 


The record-making car was se- 
lected at random from the show 
floor of a Detroit De Soto dealer 
by Eddie Edenburn, regional di- 
rector of the AAA in Detroit. It 


| was taken apart under the super- 


vision of AAA officials, who 
checked all parts to make sure 
that they conformed strictly with 
standard specifications. 
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us 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long az it 
is in our charge, will never champion the cause of anu 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. No» 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
of NEWS which is timely, authentic and of value. 


WE BO OUR PART 


dissemination 





SATURDAY, JUNE 30, 1934 


There Is a Trucking Industry 


No so long back when efforts to organize the for-hire 
trucking industry under a code of fair competition 
were first started, skeptics said it couldn’t be done. The 
reason given was that there was no trucking industry. 


Truly, it looked like a Herculean task to gather to- 
gether all the varied types of truck operators and bring 
some semblance of order out of the chaos which bordered 
more closely on a mob than an industry. Ted V. Rodgers 
set about this task in spite of its awesome proportions. 
Today, the fundamental structure of organization is near- 
ing completion. More than 100,000 for-hire truck oper- 
ators have registered under the code and a trucking 
industry, as such, has become a fact. 


Reorganization of this industry on a profitable basis is 
of vital importance to truck manufacturers and dealers. 


forms of chiseling have reduced for-hire trucking to a 
point where no profit was left for anyone. Of necessity 
truck operators continued to hold to their old equipment. 
Parts from the more seriously worn units were used to 
resuscitate the less worn units. Sales of parts and acces- 
sories, as well as new trucks, declined. Lower rates 
offered by for-hire truckers discouraged the purchase of 
new units by independent operators. There was no point 
in buying equipment of your own when you could hire 
someone’s else for nothing. 


The result was that the dilapidated trucks gave poorer | 


service, were less dependable and far from economical. 
Trucks, as a transportation unit under such conditions, 
would soon lose cast. 
a schedule of rates 

to the operator and the shipper, but which will provide 
the operator with a reasonable margin of profit. If this 
industry can be returned to a profitable basis the present 
uneconomical equipment will be rapidly replaced. Private 
owners, who then find that they can no longer have the 
work done for nothing, will return to the market for fleets 
of their own from which they can get better service, 
perhaps, and the added advantage that may be gained 
through the advertising value of their own fleets. The 
motor truck industry as a whole can well afford to help 
the truckmen get back on their feet. It will mean added 
truck and equipment sales. 


*” 1” 


Junk the Junkers 


*“TUNK THE JUNKERS!” ought to be the motto of the 

industry from now on. Newspapers are already point- 
ing out the startling increase in accidents the first five 
months of this year and naturally the drys are laying it 
all to repeal. An investigation of local police records 
however show that a very large proportion are directly 
traceable to ramshackle old wrecks which are sporting 
license tags, but which everyone knows ought to be in the 
“junk-yard.” 

We would like to suggest to dealers that you make it a 
point during the next week to call on your local news- 
papers and bring this fact to their attention. You will 
undoubtedly find them ready and willing to co-operate 
with you in a clean-up campaign and every relic you take 
off the highways increases your chances for selling a new 
car. The effect, however, is not only the obvious possi- 
bility for increased new and used car sales but in minim- 
izing the sales resistance which this increase in auto- 
mobile accidents is going to build up. 


Under the new code it is hoped that | 
-an be worked out which will be fair 


Reber, San | 


| tend to your business, the govern- 


| 
| 
| 
| 
| 
| 


| it’s 


FREE 
AIR 


By Cliff Knoble 


HY not an employer’s strike 
for profits? 
Ed 


* * 


THAT FATHER OF quintup- | 


lets is one man who has a genu- 
ine reason for buying a car in- 
stead of a baby carriage. 


ok 
TAX FAX 
WORK HARD 


* * 


IF YOU and 
ment will reward you by taxing | 


you in proportion to your earn- 





ing ability, in order to provide) 


| for the shiftless and improvident. | 


* * * 


IF SALESMEN FAIL, it’s be-| 
cause of the product. If a prod-| 


| uct fails, it’s because of the ad-| 


vertising. If the advertising fails, | 
because the salesmen didn’t 
follow it up. All of which makes | 
a situation that is very simple to 
correct, providing you know 
where to begin. 


sentence: “You 
probably can’t make as much 
money selling our line of cars, 
but we’ll put up with a lot more 
of your everlasting belly-aching 
and complaining.” 


Correct this 


A DEALER is often convinced 
that his success is due to him- 
self, more than to the product he 
sells. Sometime he believes he 
can sell any line with equal or 
greater success. And Sometimes | 
he’s d— f— enough to try. f 


A PROMINENT automobile | 


‘ : | manufacturer states that the de- 
During the past several years rate slashing and other) 


sires of the customer are para- 

mount in the designing of motor | 

cars—that the customer knows 
what he wants, and demands it. | 

Despite these comforting words, 
there remains a slight doubt as 
to whether the customer’s de- 
mands have accomplished much. 
This may be due to his demands |} 
not having reached the proper 
persons. With the hope of help- 
ing, we make bold to repeat some 
of the improvements he has been 
howling about for years; namely, 
to-wit, as follows, etc.: 

1—A disappearing cuspidor for 
the tobacker chawing motor- 
ist who resents the favoritism 
shown the smoking fratern- 
ity—and who dislikes the 
necessity of driving with an 
open window in zero weather. 

2—A concealment for the bat- 
tery that doesn’t require re- 
moval of the entire body to 
reveal. 

3—A set of tools that have at 
least the practical usefulness 
of an ordinary corkscrew. 

4—-A radiator cap ornament in 
the form of a skunk — and} 
trained to squirt when tamp- 
ered with. 

5—A lock that does not put a 

slight on the ability of the 
most incompetent sneak-thief, 
even if it adds twenty cents 
to the price of the car. 
A cooling system for the mo- 
torist who drives in a city 
where the stoplight salesmen 
have done a big job. 

7—A great cushion that does not 
sag in the middle, which 
would surely alleviate the 
prevalent epidemic of spinal 
curvature among drivers. 

A trunk that does 

the insertion of the 

man’s luggage. 

9—A fitting and proper pro- 
vision on the instrument 
panel for placing the name of 
the dealer and his service 
telephone number, for use in 
case of emergency. 
A delivered price that does 
not scorn analysis and stag- 
ger comprehension. 


8 not defy 


average 
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Bringing Order Out of Chaos 





In This Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence wil 


be observed upon request. 


Cars to Dealers 


I have your ballot concerning the 
auto shows and to just mark this 
ballot becomes a hard task, as there 
are so many other things to take 
into consideration. I am going to, 
however, try and outline what hap- 
pens from a dealer’s standpoint con- 
cerning shows and the announce- 
ment of a new model. I do not care 
to be quoted, but for the last two 
years many dealers, nationally, have 
been asked to come into Michigan 
and see their new product and then 
at an early date this product would 
be shown in their own territories. 
Dealers are interested in getting 
cars to a place that they can be 
shown to their prospective custom- 
ers more than they are just to see 
the car themselves. What the dealer 
thinks of the car has nothing to do 
with it, it is already a manu- 
factured product that the manufac- 
turer not going to change re- 
vardless of the dealers’ ideas. It is 
our product to show the public and 
the quicker we can get this product 
to the public, the better off the 
dealer will be. 


as 


is 


I can see no good reason for the 
national show, neither do I see any 
good in coming in to Detroit at con- 
siderable expense just for one day 


| from long distances to see the new 
lear. I 


had much rather see the 
time and attention put into getting 
the cars to the dealers and I am 
not particular whether they have a 
national showing in a hundred dif- 
ferent cities or not. I would rather 
display new products for the first 
time in my own salesroom where my 
own salesmen can get the benefits. 

General Motors have been having 
their annual shows in fifty to sixty 
cities at a tremendous expense to 
them and no material profits to the 
dealer. Again I say that we ought 
from a dealer and manufacturer 
standpoint, spend our promotional 
effort in a way that will bring more 
people to our salesrooms. 


to, 


favor a gen 
all ears dur 
November so 
starve to 


I would very .much 
eral announcement of 
ing the early part of 
that our salesmen will not 
death or in debt to the dealer 
during the winter time. If this 
not possible, then announcements 
after the Christmas Holidays would 
be my second choice for they fall 
flat during the Christmas Holidays. 
To sum my whole vote up, would be 


Lo 


no shows, but a concentrated effort 
to get cars to dealers nationally so 
they could hold a showing in their 
salesrooms of all the different makes 
at the same time and this in No- 
vember, if possible. Do you realize 
that national dealers attending Chi- 
cago and New York shows probably 
spend an average of less than two 
hours actually attending the show? 

Trusting that I have said some- 
thing of some value, I am, W.S.E., 
Alabama. 


“2 Word in 
edgewise” 


By the Publisher 


EVER since I began to crowd 
this “word in edgewise” 
into ADN have I had the response 
which I received from my blast 
last week about the present day 
automobile publicity. Among the 
armful of orchids which were 
handed me, I must confess there 
were scattered here and there a 
few garlic. If you did not read 
it my advise is that you dig up 
the June 23 issue of ADN and 
do so, because you are bound 
either to agree or disagree with 
me, which will be worthwhile in 
either event. 
Our humble discovery (which 
we confessed to receiving from 
an analytical friend) is that in 
the mad rush for competitive pub- 
licity “Blank leads Blank in 
Paducah,” “Blank Sales 756 Per 
Cent Ahead in May,” “Blank Now 
Blank Blank Traffic Manager,” 
we have crowded the homely old 
heads “How to Get to Where,” 
“Thousands of Miles of Beauty 
Along Side Roads,” “How to 
Avoid the Holiday Jam,” com- 
pletely out of the automobile sec- 
tions of most daily newspapers. 
Our simple claim is what we 
are actually doing would be com- 
parable to filling the golf section 
(Continued on Page 11, col. 1) 
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PRICE LEADERS 
ON THE SAME FLOOR 
















THE “Jeweled Movement” LaFayette... right market there is—the market in which 1,446,127 
down there in the lowest price field with a new and cars were registered in 1933. 


finer kind of quality in that field! Two advertising campaigns. A dual franchise that’s 


Nash . . . with the lowest-priced Twin Ignition exclusive. A double-barreled opportunity that is 
powered cars in history! bringing to Nash and LaFayette an influx of new 
Two popular, fast-selling lines with models and dealers. Write in confidence to the Sales Depart- 
prices blanketing without a gap the greatest volume ment, The Nash Motors Company, Kenosha, Wis. 


NASH & LaFAYETTE 
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Better Truck 


By E. M. 


oo. of the difficulties encountered by the average 
dealer selling passenger cars and trucks is that of 
making combination truck and car salesmen out of the 
sales staff with which the dealer has surrounded himself 
this season. The unusual demand for new truck equip- 
ment noted in every section of the country is proving to 
be a puzzle for the dealers, some contending that it may | 
be necessary to hire men for the truck end separate from | 
the regular force and others con-@———- apa: | 


enable a salesman to sit down ' San Antonio Wholesalers 


tending that further aid from the 
factories in supplying information 
for the combination men_ will | 
solve the difficulty. 

Combination salesmen claim to 
be having no difficulty in selling 
passenger cars as the specifica- 
tions of the cars are carefully 
outlined in the factory literature 
as are also the special accessory | 
combinations. Colors and tire 
specifications are established in | 


To Help Car Salesmen 
To Sell Trucks 





every case but the problem that 
confronts them when talking | 
trucks is where the difficulties | 
arise owing to the prospect hav- 
ing in mind a number of changes | 
in equipment which he feels are | 
necessary to his needs. 
Price Lists Inadequate 
Chassis sizes are standardized 
as to wheelbases but the truck | 
manufacturers have so far failed | 
to furnish printed lists of the | 
prices of changes which might be 
wanted. The changes are varia- 
tions in frame length tire equip- | 
ment, fender equipment and cer- | 
tain other accessories. It was} 
noted last week in checking up a 
number of salesmen that the time | 
required to study out the exact 
cost of any changes from the | 
regular run of trucks was suf- 
ficient to cause a_ prospective | 
buyer to change his mind not be- | 
cause he was no longer inter- | 
ested in the particular make of | 
truck but that he lost interest in | 
the arguments of the salesman | 
when he was advised that it | 
would be necessary to call the 
office of the dealer and have the 
information checked over before | 
the delivered price of the job} 
could be given. 
One well known dealer whose | 
truck sales so far this season | 
have attracted the attention of | 
the company he represents claims 
that if the factory had been able | 
to furnish him with the proper | 
information for his salesmen he 
could have handled a great many | 
more sales. For example, he | 
States, that the passenger car | 
salesman when encountering a | 
truck prospect loses no time in 
getting the buyer interested in | 
the product, but when changes in 
equipment are _ discussed the 
salesman is unable to give the 
costs of such changes in the same 
snappy manner as when talking 
passenger cars. He cited an ex- 
ample of where a buyer being all 
sold on the job itself wanted | 
oversized dual tires in the rear, 
the same sized tires in front but 
in addition wanted for reasons of 
his own fender wells in front. | 
The first job was to get the costs 
of the new tire equipment and 
credit this cost with the allow- 
ance for the regular tire equip- | 
ment. Then, too, there was the 
matter of fender wells. It took 
the salesman better than an hour | 
to get the information for the | 
buyer who had already begun to | 
cool off. Only prompt action on | 
the part of the dealer himself 
saved the deal from going to a| 
competitor. 
Want Coal Truck Data 
What is needed is a revision of | 
the sales manuals for the dealers | 
whose men sell trucks as well as | 
passenger cars. While it is true 
that some of the sales books give 
the salesman a lot of general in- 
formation more thought should 
be placed on getting the manuals 
up to date in every particular. 
Right at this time the matter of 
special size dump bodies for the 
coal trade are needed. The same 
is true regarding dump body jobs 
for the road paving contractors. 
Pocket information which will 
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Data Needed Federal’s Rolling Refrigerators 


LUBECK 











For those who can’t go to the spring house for their cream, Federal Motor Truck Co. provides a spring 

house that comes to them. Here is a fleet of four 1%4-ton Federals equipped with refrigerator bodies 

that have been added to the equipment of the Daisy Valley Creamery Co., Detroit. This brings the total 
fleet to 30 units all of which are built complete by Federal. 





: 
R. G. Cameron, Cameron Mfg.| consists of the following: Clyde 


Co.; vice-president, D. H. Magee, | Westbrook, Westbrook Carbure- 


with a buyer and click out the | ° 
: Elect Officers, Board | southwest Wheel and Rim Co.; | tor and Electric Co. (who is also 


needed information will not only | ; 
save a number of sales but will | San Antonio, Tex., June 29. 


At| treasurer, H. H. Grote, G. E.| retiring president); F. J. Bowen, 


leave the impression that the|the annual election of officers 
salesman knows his product or held by the San Antonio Automo- 
at least is armed with a full | tive Wholesalers, held in the St. 
knowledge of how to dig it up) Anthony hotel this week, the fol- 
quickly. | lowing were. elected: president, 


Auto Supply Co.; and sergeant-| Bowen Bros. Co.; C. L. Garner, 

at-arms, T. E. Poppe, Poppe Auto |} Mountjoy Parts Co.; H. B. Par- 

Supply Co. J. T. Simmons con-| ker, Southern Equipment Co.; 

tinues as executive secretary. and A. E. Chard, Motor Replace- 
The new board of directors| ment Parts Co. 














STEELS for trans- 
mission gears vary widely in analysis: 
nickel-chromium, nickel-chromium-molyb- 
denum, or straight chromium. But they 
practically all have one common character- 
istic in being oil-hardening, with .45 to .55 
carbon. 

And when these steels are made by Beth- 
lehem they have other characteristics in 
common—the highly-essential toughness 
and surface hardness, combined with ma- 
chinability that keeps production costs low, 
and assures an uninterrupted flow of parts 
through the plant. 


Further, you will find transmission - gear 





BETHLEHEM 7 ALLOY STEELS 


steel made by Bethlehem uniform in heat- 
treating properties. You won’t have to make 
frequent changes in the heat-treating cycle 
to obtain the desired properties. As we op- 
erate extensive heat-treatment facilities of 
our own and heat-treat a substantial part of 
the production of our alloy-steel plant, our 
metallurgists and steelmakers thoroughly 
appreciate the necessity of the utmost uni- 
formity in steel that has to be heat-treated. 

Production problems are much simplified 
by making Bethlehem the source of supply 


for transmission-gear steels. 





aga) BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 
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Enthusiasm Is Set Ablaze by a 
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18,068 of the NEWEST BUICKS 
ordered in the first 40 d 
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BUICK Through and Through, at the 
Lowest Prices in Buick History 


The 40-day flood of buying 
orders for the newest Buick 
tells you what to do if you 





want to sell cars at a profit. The 
newest Buick was introduced 
to the public on May 12th. Just forty days later, 
on June 20th, the factory had booked 18,068 


orders for cars of this new series. 





1/99 


[LOWEST PRICE IN BUICK HISTORY] 





These orders, of course, are over and above the 
steady flow coming in without interruption for 
the Series 50, 60 and 90. 


*Series 40—$795 to $925. Series 50—$1110 to $1230. Series 6b0—$1375 
to $1675. Series 90—$1875 to $2175. List prices at Flint, Mich. All 
prices subject to change without notice. Illustrated above is model 41, 
$ 92 5, at Flint. Special equipment extra. Duco fenders atno extra charge. 


A Straight Eight— 
93 Horsepower— 
85 miles per hour— 
15 miles per gallon! 


zy 


In this rush of the public to buy a Buick at the 
lowest prices in Buick history, there is a great 
tribute to the name Buick —to Buick dependabil- 
ity, quality and value. 

Buyers accepted Buick’s word for the character 
and value of the new car. They are now learning 





by experience that their confidence in Buick is 
richly justified. 





With every fine Buick feature of dependability 











+He 









—BUICK 


and quality, the newest Buick is delivering the 
advertised 93 horsepower, the 10-to-60 mile 
acceleration in 21 seconds, the 85-mile speed, 
and in many cases is going beyond the advertised 
15 miles per gallon, to 16, 17 and even 18 miles 
per gallon. 

Buick means business for dealers, now more than 
at any time in the past five years. It gives you to 
sell, a car which has caught the public fancy and 
which will increase its hold upon buyers as the 
months go on. 

To the buyer it gives everything that the world 
respects in Buick —name, dependability, value— 
Valve-in-Head straight eight engine, sealed chassis, 
torque-tube drive—plus performance and a price 
which Buick itself has never before given. 


If this magnificent record means anything to you 
and your future business, wire, phone or write 
Sales Department, Buick Motor Company, Flint, 
Mich., or the nearest zone office. 
















* WILL + BUILD : 
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THE INQUIRING REPORTER 


sero 


Today’s Question 


Do you find truck operators rehabilitating truck fleets 
before their peak seasons or are they replacing units only 
when absolutely necessary? 


- ee + 





Paul B. Lum, Autocar, Washington, D. C.: 
truck buying is of an imperative replacement character. 


“The bulk of today’s 
Our ex- 


perience has been that only in the case of a few large accounts 
which have an established policy of anticipating their needs is there 
any buying other than that dictated by breakdown necessity. The 
small operator is draining his equipment of the last possible ounce 


of service before replacing it.” 
* 


Joseph B. Trew, Dodge, 


* 


Washington, D. C.: 


* 


“Until recently, 


sheer necessity has governed replacement buying of motor truck 


equipment. 
optimistic tendency. 


Within recent months, however, we have noticed a more 
The buyer who does not wait until a break- 


down forces him to act is making his reappearance in the market. 
It is true that this type of buyer is not so numerous as to be con- 


spicuous but he is with us again 


enough so to give rise to sub- 


stantial hope that a fundamental change has taken place in the 


general attitude.” 


* * 


J. H. Giebel, Mack, Washington, D. C.: 


* 
“Our business, which is 


below the level of 1933, very definitely is of a necessary replacement 


character. 


Sales are being made only when owners find it a practical 


impossibility to obtain further service from their present equipment. 
Our product, representing a considerable investment, is being made 


to pay out as never before. 


Actually, we have trucks still going in 


Washington after 10 and 12 years of the most arduous service, a con- 
dition which leaves no doubt that what truck buying is being done 


is that dictated by breakdowns.” 


* + 


Benjamin Ourisman, Chevrolet, Washington, D. C.: 
tone of confidence has expressed 


a 
“A distinct 
some of our recent 


itself in 


replacement buying and I am looking forward to a still more definite 


pick-up in the Fall. 


Our large accounts especially are anticipating 


their needs in advance as evidenced by the recent sale of 15 trucks 


on which we had only five trade-ins. 
and we have found it expressed in other quarters.’ 


* * 


That is a mark of expansion 


BS 


Cale G. Ivers, Jordan-Ivers Motor Co., Ford dealers, San Antonio, 


Texas: 


“We have noted that many firms are working on a progres- 


sive plan of replacement, buying one or two new trucks per month 


until the entire fleet is new. We have made 


many new sales for 


government projects and breweries.” 


# Bg 


+ 


Mike Persia, sales manager, Ormsby Chevrolet Co., San Antonio, 


Texas: 
months of the year. 


fleet owners, road work, breweries, and government agencies. 


“The peak of our truck business comes during the first four 
However, we are enjoying good business from 


We 


have not heard of any instances where firms wait for the trucks to 


break down before they replace 


them. 


We believe all firms are 


gradually rehabilitating their fleets.” 


4 * 


* 


Wayne Murray, Wayne Murray, Inc., Dodge dealer, San Antonio, 


Texas: 


“While our truck department is comparatively new we have 


enjoyed good business, primarily from firms desiring to put their 


truck fleets in good shape. 


sity of doing this now rather than to wait for an emergency. 


Believe that all firms realize the neces- 


Look 


for good business in the Fall on truck fleet replacements and new 


business.” 


4 


J. H. Sauer, zone manager, General Motors Truck Co., Syracuse, 


N. Y., and president Syracuse 


Truck Dealers’ 
here are buying trucks as their busy season opens. 


Assn.: “Breweries 
As a rule, other 


truck users are buying only when absolute replacement needs force 


them to do so.” 


D. A. Kirk, manager, Motor Truck Division of International 


Harvester Co., Syracuse, N. Y.: 


here to any noticeable extent in anticipation of new business. 


‘Trucks are not being purchased 


Even 


where they have plenty of ready money, most prospective buyers are 


in a waiting attitude.” 


* 4 


R. J. Purcell, sales manager 
Syracuse, N. Y.: 
not rehabilitating 


season.” 


their 





equipment 


Brockway Motor Truck Corp, 
“Except in relatively few instances, truck users are 
prior to their peak business 


Pontiac Dealers Expect 


To Double 1933 Profits 


Pontiac, Mich., June 29._-That| ers from their new and used car 


dealers are operating on a more 


profitable basis than they did last | 


year is indicated from reports 
compiled recently by the business 
management department of Pon- 
tiac Motor Co. 

Net profits of Pontiac dealers 
for the entire year 1934, based on 
the first four months’ operations, 
will be nearly double those of 
1933, the report points out. Net 
profits of Pontiac dealers for the 
first four months this year have 
tripled those of a year ago. 

Car sales, both in car units and 
dollar volume, are ahead of last 
year, and this coupled with a re- 





duction in the gross loss of used 
cars has resulted in a 17.3 per 
incom 9 deal- 
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operation. 

Revenue from the sale of serv- 
ice, parts and accessories is 16.3 
per cent greater during the first 
four months of 1934 than it was 
one year ago. 

Commenting on the findings of 
the business management depart- 


| ment, A. W. L. Gilpin, Pontiac’s 


general sales manager, declared 
that with such an improvement 
in the profitable operation of 


dealers and with a flat reduction 
of $40 in effect in the price of all 
Pontiac cars, the outlook for a 
continuation of Pontiac dealers 
on a net profit basis during the 
balance of the year is especially 
oromising. 









New Connecticut 
Group Battles 
Sunday Closing) 


Hartford, Conn., June 29. 


Formation of a new state dealer | 
group, the Connecticut Motor 
Trades Assn., brings to light a 


clevage on code compliance mat- 
ters in Connecticut in which a 
number of dealers take .exception 
to the enforcement activities of 
the present code authority of 
which Arthur A. Nielsen, Hart- 
ford Chrysler dealer, is commis- 
sioner. 

The new association, of which 
Martin O’Meara, East Hartford 
Ford dealer, is listed as temporary 
president, has opened offices at 
650 Main street, this city. The 
group has held several meetings 
and claims a membership of 
about 200. 


Belmont D. Scofield, organizer 
of the new association, said that 
its members are strongly in favor 
of the NRA code and its continu- 
ance, but cannot continue opera- 
tion under the present code ad- 
ministration. A membership drive 
is being planned. 

Officers of the established state 
group, the Connecticut Automo- | 
tive Trades Assn., say that the 
principal point of difference is in 
the matter of Sunday closing, and 
that the new organization has | 
been formed largely for the pur-| it was to do it. 
pose of having the present state | 
Sunday law repealed or made in- 
effective. 

Code Commissioner Nielsen, 
who is president of the old or- 
ganization, returning recently 
from a visit to Washington, issued 
a statement in which he fore-| 
cast a stiffening of code enforce- | 
ment and urged customers to re- 
port all instances of unfair deal- 
ing by car dealers. 

Nielsen said that the Connecti- | 
cut Automobile Trade Assn. has 
a membership of 1,250, and that 
the code is being supported whole- | 
heartedly by 90 per cent of the 


That’s what Jimmy I. Lore jr., 1 








Detroit, June 29.—A new] 
| method of converting a gasoline | 
burning internal combustion en-| 
gine into a fuel oil burner has 
been developed by the Nuway| 
Engineering Corp. of 2040 Liver-| 
nois Ave., it is claimed. Through | 
the use of a new fuel oil adapter 


state’s dealers. He condemned _ , | 
the “10 per cent sharp practice the distillate is brought to a low | 
dealers.” combustion point where it is said | 
to operate at higher efficiency | 
than gasoline. The use of fuel 


oil in engines has been hereto- 
fore confined to Diesel and semi- 
Diesel engines. 

The disadvantage of the Diesel 
engine in trucks, buses and mo- 
tor boats has primarily been its 
original price, extreme size and 
weight, and maintenarice expense. 
With the use of this new adapter 
the problem of weight and size 
has been done away with as the 
adapter can be used on any type 


New Elevator Tail-Gate 
Developed for Trucks 
Kent, O., June 29.—A new ele- 
vator tail-gate for trucks has re- 
cently been announced, developed 
jointly by L. S. Troell, mainten- 
ance engineer of the Brooklyn 
Union Gas Co., and by engineers 
of the Davey Compressor Co., the 
manufacturers of the unit. 
The tail gate can be lowered to 


street level to take on the load,| gasoline engine and adds only five 
and then raised to the level of | to seven pounds to the weight of 
the truck, thus eliminating the | the engine, the makers claim. 


necessity of manual loading A test of the adapter on a six- 


Weave-O-Graph Detects Distortion 


ee ee 


te eee 





The illustration above shows a test of a Chevrolet truck body at the 


Indianapolis plant, in which the “weave-o-graph” is being used in | 


the rear door of a newly designed panel body, to check the effective- 
ness of the bracing. With one rear wheel raised ten inches off the 
ground, the door opening must remain square and true. A card is 
attached to the bracket on the roof rail, and if the door opening 
weaves out of square the results are recorded om the card. 


To Get to the Boss, Go 





9 
while visiting Detroit with the Rotary International. 
his mind of meeting W. P. Chrysler. 
Chrysler then agreed to pose for a picture with 
Jimmy so that Jimmy could prove to the folks back home that the 

two really had met. 


Nuway Engineering Corp. 
Has Fuel Oil Adapter 


| the 





to Him 


of Carrollton, O., did this week 
Jimmy had set 
He figured the best way to do 


cylinder engine, made by Prof. 
F. J. Linsenmeyer, director of 
Mechanical Engineering Depart- 
ment of the University of Detroit, 
is said to have shown remark- 
able results. Without any change 
in carburetor adjustments or 
other mechanical changes, a de- 
crease of 24.2 per cent in fuel 
consumption was shown when 
running full throttle on oil, to- 
gether with an increase in r.p.m. 
The engine developed 87 h.p. max- 
imum at 1700 r.p.m. and used 
500 c.c. of oil in 56 seconds as 
against 81 h.p. maximum at 1650 
r.p.m. while using 500 c.c. of high 
test gasoline in 46.8 seconds at 
full throttle. 


Hudson to Close Plant 
For Mid-Year Checkup 
Detroit, June 29.—Hudson dis- 
tributors and dealers have been 
advised by the Hudson sales de- 
partment that orders’ received 
during the coming week will be 
shipped during the week of July 
9, as production will be stopped 
next week for the mid-year in- 
ventory and vacation period. Ope- 
rations will be resumed on July 9. 
Terraplane and Hudson retail 
sales continued their increase last 
week, showing a slight gain over 
previous seven-day period, 
and an increase of 30.1 per cent 
over the corresponding period of 
last year, it is reported. Domestic 
sales are approximately twice 
those of two years ago, the com- 
pany stated. 


4.V. Comings 


Detroit, June 29.—A. V. Comings, 
director of the Plymouth Salesmen’s 
League and former editor of Motor 
World and Automobile Trade Jour- 
nal, died at his home here Monday 


| night. He was 55 years old. He 
was employed by the Plymouth 
Motor Corp. in 1932. Under his 


the Plymouth Salesmen’s 
League grew from a few hundred 
members to 19,000 members. He 
is survived by Mrs. Mary Taft 
Comings. 


direction 


Goodrich Inventory 


Akron, O., June 29.—B. F. Good- 
rich Co. will suspend manufacturing 
operations in all divisions for regu- 
lar summer inventory from July 2 
to July 5. Offices will be open as 
usual closing only for the July 4 
holiday, 















field smashed the mile’ dirt track 
automobile record, the present 
NACC executive upset the horse 
world by sending the great trot- 
ter, Major Delmar, after the trot- 
ting horse mile record behind 
pace. A running horse dragging 
a road cart with a canvas shield 
at the back, paced Major Delmar 
and for the first time a trotting 
horse beat the two-minute mark, 
1:58 being his time. So the horse 
world became wind resistance 
conscious. 
ea * * 


BUT THE WRITER can go 
back to an even earlier demon- 
stration of this sort, recalling the 
great cycling feat of John S. 
Johnson on the kite-shaped horse 
track at Independence, Ia., in 
about 1892, A _ running horse 
dragging a sulky with a canvas 
windshield, rode the mile in 1:58, 
the first time two minutes ever 
was beaten by a cyclist, Johnny, 
who died this spring in Minne- 
apolis, rode a bicycle fitted with 
a new fangled idea, an elliptical 
sprocket wheel. 

# * # 


SO MUCH FOR this reminis- 
cing that we old timers are so 
fond of. And the column turns 
to the automobile present and 
this eastern expedition of ours, 
which included a trip to bridge- 
port, Hartford and points up that 
way. 

At New Departure at Bristol, 
Conn., Carlton Beckwith empha- 
sized the importance to the auto- 
mobile industry of the company’s 
new sealed pinion bearing, which 
is just out and which is being 
used on the Oldsmobile Six. It is 
expected to have a_ profound 
effect on design and practice 
from now on. With this con- 
struction no greasing by the car 
builder or owner is necessary, for 
the bearing comes with New De- 
parture’s own specially suited 
lubricant, with permanent, close- 
fitting shields protecting from 
abrasive dirt. 

* * * 

BILL BROWN was the hard- 
boiled guy who used to be a thorn 
in the side of the manufacturers 


of brake linings when he was 
working for the Connecticut 
highway commission. His job 


was to criticize and he saw to it 
that brake linings had to comply 
with all the requirements of the 
Connecticut laws. He knew his 
stuff, so when G. M. 
now chief executive of Rusco 
same Bill Brown was 
the Rusco payroll under C. H. 
Harwood, director of research for 
the company, to assure Williams 
that Rusco brake linings shall be 
just what the doctor ordered. 

WILLIAMS has started in ata 
fast pace at Rusco with advanced 
ideas which already are produc- 
ing results. A former car manu- 
facturer, he knows the necessity 
of co-ordination with the car en- 
gineer and Rusco engineers are 
working to anticipate what the 
car engineer is thinking, reliev- 
ing the latter of as much engi- 
neering as possible. The new job 
seems to fit Williams like a glove 
and already his ideas are working 
out to the advantage of this old 
company. 


* * 


RAYBESTOS, at Bridgeport, is 
running at high speed in a brake 
lining way. It was here that I 
heard an unusual method of de- 
scribing how far back in orders 
Raybestos is when I was told that 
the company is “12 miles behind 
in hose.” 


* * + 


Williams, | 
former president of Marmon and | 
at | 
Middletown, Conn., took over this | 
added to} 


Sparks 


(Continued from Page 1) 








AND AT Bridgeport I arrived | 


just in time to meet the new gen- 
eral manager of Bassick, W. A. 


Rose, for years a Stewart-War- | 


ner executive, who has been sent 
from Chicago to take command 
of this Stewart-Warner  sub- 
sidiary. 


* * * 


AS I AM catching my train I 
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Studebaker Opens 
July With 1,500 
Unfilled Orders 


Chicago, June 29.—Studebaker 
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of the old time dealers of this in- j % @ ~ . 
dustry of ours, Art Comings was NRA OK s Supple ments 
lo Car Heater Code 


one of the few left who could go 
Washington, June 29.—NRA to- 


back to the early days and write 
about them. day announced approval of the 

supplemental code of fair com- 
petition for the automobile hot 
water heater manufacturing 












Chris 
Sinsabaugh 





hear of the 


passing of an old 





Seaman Body Operations 













































colleague, Art Comings, director 1 ° ° , product group of the accessories : : 

, ’ , ’ ’ avies ars ae Se ~| Corp. will go i with un- 
of the Plymouth’s Salesmen’s Now Heaviest in Years division of the automotive parts aan pate Ag en ag Ma omnes 
League, which is a Plymouth ac- Milwaukee, Wis., June 29.—Op-/| and equipment manufacturing in- . ' * 7 2% 
tivity which he had handled srations at the Seams Body | dustry according to Paul G. Hoffman, 
avon ' ' ; eraucns & - See. Se oe one of the receivers. The com- 


Corp. plant here, since the close 


Comings edited Automobile ees . a This: group, General Hugh §.| pany stopped taking orders for 
Trade eaband for 15 years and oe —" —" Parc ae a Johnson’s letter to the President | June delivery about four or five 
when Class Journal and Chilton perienced by the company in atthe explained, is nationwide in char- days ago, he said. June ship- 
merged he became one of my as-| ona) years Approximately 2,600 acter and has had a large in-| ments will run about 5,300 to 5,400 

eee eae PEP OREeTOny oy crease in number of establish- | cars compared with 5,050 in June, 


sociates in New York. But he 
tired of newspaper work and 
sought the seclusion of his Michi- 
gan farm, where he stayed until 
a year or so ago, when he joined 
up with Plymouth on a job for 
which he was peculiarly fitted. 





men are being employed with 300 
to 350 cars being turned out daily. | 

Although the usual seasonal 
slack in orders is beginning to be 
felt, the plant still has a good 
volume of back orders to fill. 
Company officials report a large 
portion of the orders are for the 
new LaFayette car. 


1933, 4,700 in June, 1932, and 4,656 
in June, 1931. 

April and May were in the 
black after the usual receiver 
charges, but before plant depre- 
ciation and interest on debt. 

Hoffman is in Chicago to at- 
tend the first public showing of 
the company’s new line of cars. 


ments in the past few years, as 
indicated by figures submitted at 
the hearing on the supplemental 
code, showing two manufactur- 
ing concerns in 1928, as compared 
with 18 in 1933, with correspond- 
ing increase in the number of 
persons employed, from 100 in 
1928 to 1,000 in 1933. 


A hard worker, a man who was 
personally acquainted with most 
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Here is the beautiful new streamlined Half-Ton International, Model C-1, with 7-ft. panel body. 


“The INTERNATIONAL TRUCK Contract Is the 
Best | Have Had in My Ten Years’ Experience 
in the Automotive Business.’ —<c. c. mcrae. 










R. McRAE of the McRae Motors, passenger-car deal- 

ers at Decatur, Ala., agrees with International Truck 
dealers the country over—that the International Truck con- 
tract can’t be beat. He says that “International Trucks are 
bound to bring success to any dealer.” Take a look at the 
list of dealers at the left. These are just a few more of the 
dealers who are making a success with Internationals. 


In your own interest, investigate the International 
Truck contract. International offers dealers a complete line 
of trucks from %ton up; a reputation without equal for 
quality and after-sale service; 201 International Harvester 
branches which provide the closest possible assistance in sales 
and service; International Truck finance plan on both new 
and used trucks; largest advertising campaign of any full-line 
truck manufacturer, constantly promoting the sale of Inter- 
nationals in national magazines, newspapers, vocational 
publications, and through direct-mail. 

The new line of streamlined International Trucks is 
on display in the International Harvester exhibit at the 
World's Fair in Chicago. When you come to the Fair, visit 
this showing of the latest and finest in trucks. 


Call the nearest International Branch for full details 
about the International Truck contract in your territory. 


INTERNATIONAL HARVESTER COMPANY 


56 OF AMERICA 
(Incorporated) 


NTERNATIONAL TRUCK 


Ten More Firms and Their 
INTERNATIONAL Sales in 
the Past 15 Months: 









by Orange State Motor Co. 


Tampa, Fla. 


by Ephrata Farm Supply Co. 


Ephrata, Penn. 
by A. H. Karpe Implement 
House, Bakersfield, Calif. 
by S. T. Randall, Inc. 


Middletown, N. Y. 


by W. S. Tally Motor Co. 


Clinton, Mo. 


by Omer Given 
Charleston, W. Va. 


by Beard Truck & Tractor Co. 


San Angelo, Texas 


by Emery Service 
Scottsbluff, Neb. 


by Marks Machinery Co. 
Wilmington, N. C. 


by George W. Wayman 
Covington, Ky. 


141 
66 
43 
35 
38 

139 
43 
39 



























606 So. Michigan Ave. Chicago, Illinois 
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th Dimension 


The News of Automotive Advertising 
By RAY BLACKWELL 





UR column heading notwithstanding, there are only 
two dimensions by which the effectiveness of auto- 


mobile advertising, or for that matter, any kind of adver- 


tising, may be measured: 


First—How will the advertising affect the public? 
Second—How many of this same public will be exposed 


to its influence? 


Much has been said and written about automobile copy 


of late. 
exaggeration to state that almost | 
every campaign in the past year | 
or so has been heralded as “ 
new kind of automobile adver-| 
tising.” 

The fact that automobile ad-| 
vertising has not only become in- | 
creasingly effective but that it is 
reaching a far greater number of 
prospects is not so well known. 

So let’s look at the records 

Newspaper advertising in prac- 
tically all classifications has 
shown a substantial increase this 
year. For the first quarter of the 
year, newspapers in 82 cities re- 
port an increase in total lineage 
of approximately 20 per cent over 
the same period last year. An- 
alyzing this increase we find that 
retail advertising shows an in- 
crease of 19 per cent, general ad- 
vertising is ahead by 17 per cent 
and automotive advertising leads 
the parade with 58 per cent more 
than a year ago. Financial ad- 
vertising registers a slight loss 
of 2 per cent. 

That the farmer is today being 
considered a more important fac- 
tor by the manufacturer is clear- 
ly demonstrated by the compara- 
tive record of national farm paper 
advertising for the first half of 
this year. 


| 


1933 1934 
Passenger Cars 
and Trucks ...$ 74,384 $249,815 
Tires and Tubes 87,604 176,306 
Accessories ..... 133,280 158,013 | 
re $295,268 $584,134 


In the national magazine field | 
the trend is again to bigger and 
better appropriations. 


1933 1934 


Passenger Cars 


and Trucks $3,129,646 $5,198,249 


Tires and 

ae 743,683 820,111 
Accessories 963,458 981,661 

Total . $4,836,787 $7,000,621 

These figures cover women’s 
publications as well as national 
weekly and monthly magazines 
for the first six months of the 
year. 

JAZZ BANDS, crooners and 


comedians have played their part | 
as well in boosting sales for the 
industry this year. 

Radio statistics show 
tional networks have increased 
their revenue from $121,378 to 
$370,946, a modest little gain of 
206 per cent for the first half of 
this year. 

While crediting the NRA, gen- 
eral business conditions, or what 
have you, for a nice upturn in 
sales, let’s give the manufacturers 
a rousing cheer for their aggres- 
sive advertising efforts that have 
played no small part in keeping | 
the sales curve pointing in the 
right direction. 

* 


the na- 


* * 


SOMEONE deserving of a 
lot of credit for the 16-page| 
“Ford Century of Progress” fea- 
ture supplement issued with the 
June 16 issue of the American 
Home Journal, Saturday magazine | 
section of the Chicago American. | 

Tying up with three-color pages | 
of the Ford Motor Co., were color 
page advertisements of the Fire- | 
stone Tire and Rubber Co., Good- | 
year, Goodrich, Stewart-Warner, | 
Standard of Indiana—eight color 
pages in all. 

Sheer size, 


is 


however, did not 


win the orchids in this case. The 
color reproductions were excep- 
tionally attractive and most un- 
usual 


in a special section the 


In fact it is hardly an@— 


| rector 


| of the carburetor was made prior 
to the run. 


| dicted in steel circles here for the 
next quarter’s operations. Two blast 
furnaces have been banked, the 





contest of Graham-Paige comes | 


to a successful conclusion July 3, 
we are informed by Colin Camp- 
bell, Graham's advertising man- 
ager. The lucky or rather the 
deserving winners will be re- 
warded with a free trip, for 
themselves and families, 
Century of Progress Exposition. 

Campbell reports competition 
has been quite keen 
the contest and Graham 
have benefited accordingly. 
” 


sales 


& oe 

IRON AGE asked a group of | 
its readers to select the best three | 
advertisements in a recent issue. | 
Fred M. Randall Advertising 
Agency are proud to report that 
an advertisement of their client, | 
Parker Rust-Proof Co., stole the 
show with first honors when the 
selections of the 60 judges were 
tallied up. 

* os * 

RECENT APPOINTMENTS by 
Young & Rubicam Advertising | 
Agency bring into the spotlight 
once again two well known auto- 
mobile advertising men. Jack 
Reeder, formerly advertising man- 
ager of Cadillac, returns to De- 


troit as manager of Young &| 
Rubicam’s Detroit office. Bob | 
Clayton, for many years with 


MacManus, Inc., advertisers, has | 
been appointed space buyer of the 


| same organization in New York. 


* * * 
Frederick & Mitchell of Chi- 
|eago have brought Tod Reed 
|from Los Angeles to head up 


their publicity department. While 
on the coast Reed was manager | 
of the Frederick & 
office and was also publicity di- | 
for Earl Anthony, well | 
known motor car _ distributor. | 
Succeeding him in Los Angeles | 
will be M. C. Borland, formerly | 









in- | 


editorial material was truly 
teresting. 
| * * * 

THE NATION - WIDE 7 


to the | 


all during | 


Mitchell local | : 


with McCann-Erickson Co. 


Auburn Bests Elements 


To Set Record Test Run | 


Boston, Mass., June 29.—A 
drizzling rain, steep grades and | 
traffic congestion were some of | 


the obstacles encountered by an 
Auburn Six Brougham in a test 
run from Boston to Worcester 


and return in which the low rec- | 


ord of 22.3 miles to the gallon of | 


gasoline was established, it is 
claimed. 

The drive of 76.6 miles was 
purposely made under adverse 
conditions and over a course of 
unusual obstacles, such as the | 
famous “Rock Pile” of Boston | 


and streets carrying heavy traf- 
fic, with many stop lights. The 
Auburn was a stock car owned 
by J. C. Harvey, Auburn distrib- 
utor of Boston. No adjustment 


Steel Work Down 


June 29.— While steel 
Chicago area declined 
12 points this week to 53 per cent 
of capacity, and comparative dull- 
ness is expected to prevail during 
July, a brisk business is being pre- 


Chicago, 
output in the 


FOR A 1:-2: TON 





number now active being 12 out of 
a total of 36. 





P. E. Sands 


Seattle, Wash., June 28.—P. E. 
Sands, veteran Studebaker distrib- 
utor, died here Monday morning fol- 
lowing a paralytic stroke. He was 
59 years’ old. 





New Chevrolet Flat Face Cowl Model 














| The above model is offered for special bus and van type bodies and simplifies the body builder’s work. 


G eographical 


| Study May End 





(Continued from Page 1) 

geographical standpoint may shed 
additional light and lead to a 
more equitable decision. Such a 


study is now being undertaken by | 


Automotive Daily News and the 
results will be published in subse- 
quent issues. 
this sort were to indicate that 
proponents of the present na- 
tional shows are in_ sections 


gai apenamiGaaSelinn 


| ADN Poll impasse 


| Co. with 


| 
| 
| 
| 
| 


If an analysis of | 


which receive the greatest direct | 


benefit from such exhibitions the 
numerical strength of the vote 
would have less significance. On 


| the other hand if the proponents 


| tion. 


are widely scattered it would | 
lend even greater weight than | 
their numerical strength would | t 
seem to indicate. 

Balloters favoring the simul- 
taneous shows held in major 
cities improved their position 


since the last returns were pub- 
lished in Automotive Daily News, 
Wednesday. On _ this 


question | 
| those favoring such shows now | 


total 1,429 a gain of 23 votes over | 
the last compilation, whereas the | 
opponents of this type of show | 


number only 643, a gain of only 
seven votes since the 
were published Wednesday. 

In the s 


REO TRUCKS! 


returns | 


same way the later votes | 


laneous and 253 unclassified. 


Specifications are given below. 


Chevrolet Introduces 


Optional Flat Face Cowl 


Detroit, June 29.—An innova- 
tion in motor truck practices is 
announced by Chevrolet Motor 
its introduction of the 
flat faced cowl offered as op- 
tional at no extra cost on its 112, 
131 and 157 inch wheelbase mod- 
els. _The new design permits t the 


have indicated greater favor for 
the advance showing of new mod- | 
els to be held in Detroit. For 
this question 1,293 voted “yes” 
they would come. This was a gain 
of 20 votes since the returns of 
Wednesday. In the same period | 
only 13 votes were recorded | 
against the plan bringing the to- | 
tal opposition to 865 votes. 


January still stands out as the 


| separate c 


choice for shows of any descrip- | 


To date 2,224 votes have 


selected that month with Febru- | 


ary a bad second at 467. March 
holds third place in favor but is 
well behind February. The votes 
east for March total 267. De- 
cember is third with 119. 

Ballots which have been re- 


| Dash 


| 
| 


ceived and tabulated up to noon | 


today, total 2,579, of which 1,868 | 
came from dealers, 245 
manufacturers, 213 from miscel- | 


use sie (ane al a Chevrolet chassis with 
any custom body built for a flat 
cowl. 


The new construction was de- 
signed for the benefit of the 
many vocations using special 
bodies, such as_ school buses, 
single unit refrigerator bodies, 
public utility construction bodies, 
contractors’ dump bodies, and 
|other types that do not utilize 
cabs. 


The regular Chevrolet truck 
chassis carries a_ streamlined 
treatment of the hood, cowl and 
front pillar posts. On trucks of 
the three wheelbases listed, the 
flat faced cowl trucks give, re- 
spectively, the following measure- 
ments: 

112” 131” 157” 
to center 

line of rear 

axle - 85%” 
Dash to rear 

end of frame.119%4” 13 
Face of cowl 

to centerline 

of rear axle. 


104%” 130%” 


9%” 165%” 


70 7/16” 897/16" 115 7/16” 


Face of cowl to 
rear end of 
frame .104 7/16” 1245/16” 150 5/16” 


All other dimensions needed by 


from | the body builder for van and bus 
| bodies are same as regular truck 
| models. 





NOW AT LOWEST PRICES IN REO HISTORY 
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REO SPEEDWAGON 


There are 15 definite, provable superiorities with 
which Reo challenges the entire field for low cost 
truck performance. Before you buy any truck prices from $530 chassis f. 0. b. Lansing, plus tax. 


REQ MOTOR GAR COMPANY 







bf 


CHECK these important facts with yeur nearest 
dealer. Reo Trucks range from % to 4-6 tons, 


LANSING 
MICHIGAN 














Makers and Marketers Harmonize 






























Manufacturer and wholesaler members of the National Standard 







current problems which face the 500 members of the association. 
After separate group meetings the groups got together for some real 
harmony. In the upper group the manufacturers are, left to right: 





D. W. Rodger, Federal-Mogul Corp., Detroit, Mich.; J. A. Wheatley | 


jr.. Thermoid Rubber Co., Trenton, N. J.; H. M. Smith, Kellogg Mfg. | 
Oo., Rochester, N. Y.; L. G. Matthews, Sealed Power Corp., Muskegon, | 
Mich.; Doris Whelan, NSPA staff; H. J. Moore, manager of publicity, 
NSPA; L. F. Hunderup, Van Norman Machine Tool Co., Springfield, | 
Mass.; E. P. Chalfant, executive vice-president, NSPA; F. S. Durham, | 
Bonney Forge & Tool Works, Allentown, Pa.; B. Patterson, Thomp- | 
son Products, Inc., Cleveland, O.; W. H. Richardson, Timken Roller | 
Bearing Service & Sales Co., Canton, O.; D. Rosenbach, W. D. Fore- 
man, Chicago, IIL; and R. M. Allison, Warner Gear Co., Muncie, Ind. | 
, Wholesalers group below are, left to right: V. C. Hossellman, Siferd- 
Hossellman Co., Lima, O.; J. L. Wiggins, NSPA staff; E. M. Sheehan, 
Motive Parts Co. of Pennsylvania, Pittsburgh, Pa.; Esther Lowe, 
NSPA staff; O. B. Gault, secretary, NSPA; A. E. Pouliot, National 
Bushings and Parts Co., Minneapolis, Minn.; E. P. Chalfant, execu- | 
tive vice-president, NSPA; Marie Schmidt, NSPA staff; H. N. Nigg, 
Piston Service Co., Inc., Detroit, Mich.; C. G. Keyes, Keyes Auto | 
Supply, Ottawa, Ont.; L. H. Phelps, Phelps-Roberts Corp., Washing- 
ton, D. C.; and E. B. Conn, Central Electric Co., Hattiesburg, Miss. 








| 





‘na word in edgewise” 





(Continued from Page 4) 
with stories of how Bobby Jones| pressed and surprisingly few re-| 
golf clubs are now outselling all| ports of violation. Considerable 
other makes. Our friend says| interest was shown in the test 
that the public is still buying/ case of code violation now being 
automobiles because it wants to} tried in New York. 
get somewhere pleasantly; that! Every man who spoke (and it 
there is still some romance-of-the-| was a round-table session) was 
road left in the buyer’s heart,| optimistic over the future pros- 
whether or not we in the indus-| pects of automobile business in 
try have lost it; that it will sell| his particular section. Perhaps 
more automobiles if we use every| this could be explained by the 
available medium to keep alive) fact that over the desk of every | 
love of the car and the open road.! dealer in that room hangs the 
And that John Henry Public,| famous Rotary motto: “He Profits | 
right down in his heart, cares| Most, Who Serves Best!”—G.MS. | 
more about what kind of cushion 
his own fanny is parked in than|Q]ds Sales at Retail 
who is sitting in the sales man- 1. ° | 
ager’s seat at the factory. If lo June 20 Gain 96% 
them are hard words, make the} Lansing, June 29.—‘Oldsmobile | 
most of ’em! The final objective | retail sales for the year up to and 
of all slapping, whether on the/| including June 20 are 96 per cent | 
back or elsewhere, in these ’ere| greater than for the same period 
columns is to sell more automo-|last year, according to D. E. 
biles which will in turn buy more| Ralston, vice-president and gen- 
bacon for all of us. eral sales manager of Oldsmo- 

* * &#* bile. “Our retail sales for the 

THIS WEEK Detroit has been| second 10 days of June were nine 
host to the International Rotary | per cent greater than those for 
convention, and I was an inter-| the first 10 days of the month.” | 
ested participant in the special}; Ralston further states, “The | 
meeting of the automotive section,| June production schedule at| 
attended by more than a hundred | Oldsmobile is the highest of any | 
Rotarians from every part of the| month so far this year and the 
United States and from Canada, | increasing number of orders we 


England and Porto Rico, The, 4° receiving each day from our 
meeting was unique as a dealers’ dealers means that the Oldsmo- 


meeting, inasmuch as it was at- bile production schedule for July 


tended by men not only from | Will be even larger than in 
every state, but also representing | JU®¢- 
every line of motor cars and a Ae 
trucks. They discussed the im- Employment Beiter 
mediate business prospects and| New York, June 29.—Total num- 
the effects of operation under the! ber of unemployed workers in May, 
automobile code frankly and fully. | 1934, was 7,899,000, according to an 
There could be no doubt but| estimate of the National Industrial 
what it was the concensus of| Conference Board. This is . de- 
opinion that the code, especially| <line,of £0,000 or six per, cent trom 
as applied to the used car situa-| of 5,304,000 or 40.2 per cent from 
tion, is a God-send to the dealer.| the total in March, 1933, when un- 
There were few criticisms ex-| employment was at its highest point. 
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Parts Assn. met separately and jointly in Detroit last week to discuss | department, succeeding H. L. An- 


Truck Retailing |Progress Still a Child 
a Kettering Tells Rotary 


e 
In Sixty Days 

—— Detroit, June 29.—The world; you have not been approaching 
(Continued from Page 1) | will climb from the troubles of its| them right. Don’t be afraid to 
from the headquarters of the | current emergencies on a ladder| tackle something in a different 
National Automobile Dealers | of new ideas, Charles F. Ketter-| manner, just because it has never 

Assn. in St. Louis, Mo., which is | ing, vice-president in charge of | been done before. 
wrestling with the code problem | research laboratories section of “Times are difficult because we 
at the present time. General Motors Corp., told the} can’t understand them. But we 
At the present time the NADA | Rotary convention here. His topic| are breaking away from the old 
staff is working on an equipment | was “the world isn’t finished.” ways of doing things. We will 





catalog through which a more | “We’re not finished. We haven’t| overcome our difficulties. If we 
equitable used truck allowance | even begun,” Mr. Kettering de-| are going to make this a better 
schedule may be developed. Also | clared. “It’s amazing how little| world we must remember, wher- 





the association is making a de- we know. We know little about| ever we are going, we start from 
tailed study of used truck selling the elements, even about hydro- | here,” Kettering concluded. 
oe ee now coming in| gen, which is the most simple. : aiid 
rom , cs 

It is caitemted ‘iad tile ent “Conditions constantly change,” Plant Leased to Make 
will require at least another 30 he said. ’ What pe be useful New Type Cylinder Head 
days. The work is to include | t°d@y may not be useful tomor- Indianapolis, June 29.—Lease 

inti — . ‘ row. The automobile industry has . : : oi ah 

negotiations with the trade on : of a manufacturing building at 
“od iulaain Following th become great because it was 
code provisions. ollowing the s : Twenty-fifth and Ethel streets 
completion of the code by the | 2€ver planned industry. It offered for a new type of head for auto- 
NADA and trade members still | ® Service and just grew. Your) 1 otive engines is announced here 
another 30 days at least will be oe ae “ae even NOW! by J. A. Schilling, secretary- 
required to get approval from | never pian more an a year! treasurer of the Jenkins Motor 





the NRA. | ahead. Co., Inc. Elimination of valves, 
aot - “There is so much we have tO! springs and other working parts, 

Davis Named find out about the world. Take! claimed to give increased power, 
Schenectady, N. Y., June 29—J| radio—we know little about it.| greater motor efficiency and a 30 


Cassius M. Davis, assistant engineer | We know that radio power comes| per cent saving in fuel consump- 
of the General Electric Co.’s trans-| from the sun, but we are ignor-| tion are features. 





| 


—— a at a, ph ant about the sun. We have Arrangements are being made 
IB. pee nm appointed Cngimecr of tne! never really studied the sun. for the manufacture of parts else- 

drews who was recently elected a “You all have community prob-| where, only assembly work to be 
| vice-president of the company. lems at home,” he said. “Perhaps| done in the local plant. 


Stewart 


NEW LOWER PRICED 


A sensational truck at a surprisingly low price. ¢ ae 
No sacrifice of the usual STEWART quality. No 


compromise with the features that have long Chassis f. o. b. Buffalo 
made STEWARTS famous for long life and ss 
economical operation. Compare it side by side MODELS 
with any other truck. You'll be convinced that Oh Gn 
it is “America’s Greatest Truck Value”...homesthy (fb OM mmr 
built, honestly rated, honestly priced. If you’re ae 
looking for a truck that will stay on the road and fb  Fencirestensneenl 
out of the repair shop, see this newest STEWART ae Cyl. 
value. 3%4-5 Ton.....6 and 8 Cyl. 


STEWART MOTOR CORPORATION (—_f__20 OF 
BUFFALO, Yo 0000 |B Tenn 

















Bodies for Every 
Business 








MOTOR TRUCKS 


SPECIFICATIONS 


Wheelbase Lengths: 134”, 145”, 160”, 176”. 6 Cylinder Motor. Removable bloc. Side mounted 
water pump. Steel valve inserts. Stromberg carburetor. RoHer bearing universal joints. 
Ross roller mounted steering. Full floating rear axle. Hydraulic brakes. 6.50-20 heavy 
duty tires, 744” frame. 


Stewart Trucks Have Won —By Costing Less To Run 
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General Motors 
Schedules More 


Fair Excursions 


Detroit, June 29.—Four more 
General Motors excursions to the 
Chicago World’s Fair have been 
scheduled within the next month, 
with 
ployes, their families and friends 
will go on the special trains. 

A base rate of $10 for the round 
trip has been obtained for Michi- 
gan plant cities, which includes 
rail fare, hotel accommodations 
and a ticket to the fair. 

Future excursions include one 
from the New Departure Mfg. di- 
vision at Bristol, Conn., July 2-5; 
one from Pontiac, sponsored by 
the Pontiac Engineers’ Club, July 
6-8; one from Lansing, sponsored 
by the GM Executives’ Club, July 
13-15; and one from Flint for girl 
employes of General Motors, July 


20-22. This trip will be sponsored | 


by the Flint Girls’ Club. Other 
excursions are being planned 
later. 

Five special trains have already 
been operated to Chicago, carry- 
ing approximately 2,400 people. 

Plant managers join with em- 


ployes in making all these trips, | 


and the schedule gives two full 
days at the fair. 


Success Marks Ford’s 
Louisville Open House 
Louisville, Ky., June 29.—The 
open house conducted by 
Motor Co., Louisville assembly 


division, the week of June 25, to} 


show Louisville citizens just what 
the company is doing in and for 
Louisville, has been a phenom- 
enal success, it is reported. 

Harry J. Burkett, general man- 
ager, announced after the close 
of the show on the night of June 
27, that 32,663 people had in- 
spected the plant since the open- 
ing of the show. 


Willys Rear Axle 


Toledo, June 29.—Declaring 
driving care has been obtained 
through use of the “straddle mount- 
ing” on the new Willys ‘ rear 
axle, engineers at the research de- 
partment of the Willys-Overland 
Co. 
new type of construction. 


i ad 


indications that 2,000 em-| 


Ford | 


that | 


released salient features of this | 
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LATEST CUMULATIVE PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding month are published in Automotive 


Daily News upon release. 















Figures supplied by R. 


LL. 


Polk & Co, with exception of New Jersey, supplied by New Jersey Motor List Co., 


Metropolitan New York by Sherlock & Arnold. 


HRYSLER GROUP 
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The pinion of the Willys “77” is} 
now mounted between two large 
bearings, rather than overhanging 


them, as has been past construction 
procedure. 


Pioneer 


in the 


Development 


of the 
Newest Type 
Connecting Rod 
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* FLEXIBLE 

* THIN WALL 

* LIGHT WEIGHT ‘ 

* BABBITT LINED 
STEEL BACKED 

* ACCURATE 

* DEPENDABLE 

* ECONOMICAL 


* REMOVABLE 
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ennai "33 17 18/ 190| 628) 918 563] 5| 568 17 4} 1355 3} 98] 162) 1699 58 6| 64 
i. "34 25, 14 82) 199; 320] 340 1, 341 12| | 301 3) 44) 46,406 35, 17, 5 
"33 8} 10) 43) 123] 184] 172 | 172] 23] | 310 1| 31] 50] 415f 28]/ | 28 
Nebrask 34] +30| 17| «+55 376) 478] 815 1, 816 32 6| 708 2; 99, 93| 940 58} 27| 85 
| ree 33] 10 7) 63) 246) 326] 345) | 345 30 | 664 18) 88} 830 19} | 20 
34] 2 4, 17 46 69 | 69 69 5| 82 13; 12; 112] 4| 4| s 
Nevada 33 | I 3 21 25] 38 | 38 q| 71 1| | = 9 92] 1 | 1 
. S4 14 5) 52 146, 217] 347 1, 348 37 1} 308) 4, 47, 54) 451] 60 20; 80 
New Hampshire = 11) 13) «635! 128) 187] 263) 263 32| | 328} 1/25) 63] 450] 48 1| 49 
es 341 147, 42) 374 1071; #1634] 2244 11; 2255] 291; 40; 2016 42) 413) 471| 3273] 185; 106) 291 
~~ ae 33) 137 86) 344 925 1492] 1029) 10] 1039f 387) 27| 2046) 31] 218; 705) 3414] 139) 12] 151 
i Miata 34] «18 2 18 73, 111f +179 179 7 208 1, 27; 18,261} 8 s 
or 33] 1 I 10 GLY 7 77 2 l 108 1 16 131] 1| l 
New York 341 575 171 1204 3391 5341] 6441) 51) 6492] 962) 152, 5512 136 1271) 1188) 9221] 583, 346| 929 
‘330 501) 304 1255) 3371) 5431] 3899) 66) 3965] 1148) 126 6285) 85 789 1746 10179] 502) 66) 568 
North Carolina 24! 74 26, 98 630, 828] 1158 2| 1160 51 3, 1324) 14, 89, 150; 1631] 121| 43) 164 
‘3310 31 14) 60) 326) 431) 451 4} 455 36 ‘| 927 1|} 27) 112) 1107 61 1| 62 
ee 2. +32, «+132 «21731 + + 303) 303 6 329 3) 19) 30) 387 8| 6, 14 
North Dakota 33] 6 5 56 67 68| 68 10) 120| 7| 21 158 | 
Ohio 341 259 126 657, 2769 3811] 4734) 10, 4744] 303; 44) 3785, 61| 693 586, 5472] 453, 188| 641 
33] 223! 155) 750) 2356! 3484] 2002 14) 2016 308 32] 3325 31! 281) 603) 4580] 296) __ 26) 322 
Oklahoma 34] 60 28 159 585 832] 1106 1 1107 83 8 1186 13° 148-163, 1601] 68,33; 101 
33 | 23 19} 121 239 102 | 106 106 67 9 880 5 29; 107 1097 | 12 5| 14 
ieee 34] +34. «+21; «+72 «258; 385] 402 2) 404 20 2) 325 5 36, 47) 435, 30, 31) 61 
: 33] 15 18 18 150; 231] 268 1| 269 29 287 2 16; 29, 363] 20! 1 21 
p ea "34, 457, 120, 938; 3328, 4843] 4946; 21; 4967] 471) 57, 4320; 52; 899| 934, 6733] 451, 202 653 
eens 33) 291, 139| 705| 2173) 3308] 2107) 26) 2133] 516] 44) 3795] 42) 464 895] 5756] 311] 38] 349 
Rhode Island 341 19 «210; 59 323, 411) 400 400 50) 4, 342 8| 46| 72 522] 41; 17; + #58 
oo oem 33) 27) 30) 60! 242| 359 248! 2| 250 60! 103 6} 27) 109| 605] 43 43 
ot ow Sal oi) 01) GS) Soe) 4am) va] 727] +16 | 800, 2) 48 58 924) 53, 18 71 
South Carolina 33 | 5 7] 41! ios} 175 223| 223 16) 1 176) 11| 49] 553} 24] =| 24 
South Dak 34] 22 9| 47; 161) 239) 310) 1; 311 10 390 1 48 56 505} 40 13; 53 
-— aseta = aa 6 $ 2) 60 9] 98 | 98 13 2} 145) 14] 21; 195] 7| 1 8 
Utah 341 14 2) 42; 107, 165[ 170) | 170 10S} s«d40)isi8siédG|s«édDY”s«éd'SS2Y 23, G|—Sséi8D 
' 33] 10| 4 36| 175 225 140} 2| 142 13] 2 206] 17; 29 267] 19 1 20 
Virgini "347 ~50| +20; 169, 687; 926] 1529) 1) 1530 67 7; 1568 5| 99} 156 1902] 109| 31; 140 
“oe 33) 32/ 37] 107] 333) 509 606! | 606 58 2} 990! / 40) 156) 1246 52] 3] 
/Washincton 341 56, 24] 127, 394; Gol] 612 1) 613] 40, 4 504, 9 117) 76, 750] 66 45) 111 
iain aaa ‘'33] 28) 30 130) 252) 440 347| 2} 349 43) 3} 465 3} 63) 72) 649 31] 4} 35 
'West Virginia 34! 31) 16] 137) 413, 597590) 590] 29 | 508; 8} 57,52, 65447, 12,59 
a ' 33] 28| 13] 111) 314 466 309| | 309 20} l 500) l 34) 62 618 28} 2! 30 
Wi ~ °347 +60| 24) 202) 788) 1074] 1329 3) 1332 98] 8| 1373, 21| 250| 249| 1999 94, 54, 148 
soenes ‘'33] 48! 31! 170! 531) 780 620) 5| 625 113! 7| 902] 7| 118) 242] 1389 67| 10) 77 
is 34] 6 1; 41); #42457; 105) #149 149 9 123; 144 15, 161 20) 9 29 
| Sees 33] 5 2) 28 53 88 64 | 64 14 118] __5| 16] _—«153 4| 4 
ly . 34) =«12))~=SO7|~Ss«38|Ss«:125|.~S«179]~—234) | 234] 25 3) 214 6| 36 45) 329] 38; 20| 58 
—— ‘330 12 6| 25 89 132 128 | 128] 24 1| 169) 1} 22| 45) 262) 47] 3} «50 
ie: of Col, 34) 55) 11) 93; 300; 459 826| 1, 827 46, 10; 495, 11; 95| 136, 793 48, 32, 80 
- 38} 35 14, 72! 190) 311 108 5| 413 63) l 171 2} 61] 112 710 14| 2 46 
Total ’34| 3477| 1382) 8580; 31063; 44502] 63033) 213) 63246] 5058| 660| 52627, 923| 8996| 8717| 76981| 5213| 2615| 7828 
ota "331 2571) 1819] 7803) 23889] 36082] 30374) 254| 30628] 5260| 456! 47741| 386] 4291| 9766] 67900] 3699| 351] 4050 


Originators of THIN WALL Bearings | 
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REGISTRATIONS 45° STATES FOR MAY, 1934-33 


The complete cumulative figures will appear every Saturday, until all 48 states or completed United States totals for the month have been printed. 
New Jersey and New York. 


NASH GROUP NON-AFFILIATED MANUFACTURERS 


STATES 


LaFay- 
ette 


New states shown today include Iowa, 
















Kentucky, Maine, 


Franklin 


Michigan, 


Miscel- 
laneous 




















































































Alabama = 1| 2 
cies Ji I 237 
i. "34 6 6 12 | 1 8 3 33 949 
33 2 2 | 2 5 12| 3 526 
ee 34] 1 2 3 3| 1| 1| 1 12 1 1365 
ES 7 _*33] | 8 3 3 3| | 1 2| 2 924 
California 34] 59 93) 152] 78 4 1 3} 110 23| 21; +19| #421; 381) 302) ~~ 4] 10803 
ae __ *38] | 88 88 | 87 36 15 ee 70 10 25| 386) 123) s 9304 
Pein, 34] 22 11 33] 7 l 10 2 3 2 48) 1 | 1894 
33] 22 22 12 P ] 7 3) 5 2 2 4() 11| 3 1426 
iciinthens "34 | 31| 38 69 9 3 2 33 37| 20 5 21 85 14 3788 
33] | 35 35 18 2| 2 3 19 18 34 1 17| 96 17| 1 2953 
a 34 | 1| 6| 71 | | | | 1| | 1| | 1| 7 1| 572 
33] | 2| 21 2| 1| | | | 1| 6 1| 12 2 534 
Florida ’34| 3 12 15] 15 20; l 1 27 5 2 3 4 35 66 2675 
33] 4 1] I 87 1 2 9 3| 2 l 3 18 14 1296 
Georeta ’34| 9 16 25] 8 6 2 11 9 7 3 55 22 3544 
33] 3 3] 10 32 5 3 14 20) 19 60 18 2 2976 
Idaho 34] 2 2] 3 3 7 205—~Cté~<‘C*YL*” | 762 
33h 5 sf 1 1 7 2 2] 371 
Illinois '34| 52) 143 195] 65 1 100 44 42 17 28, 225 2 3] 11856 
Sonus _ ‘334 78 78] 93 6 ~ 11 59 50 106 9 22) «191 89 5 9034 
Risdhne 34] 19 29 48 | 50 3 45 18 4 3 5 190 15 | 5871 
a 33] Wee Tics ~ 9] —_ 38! os. i | 20 = 12 11 2 3 93 $1 3] 2718 
ae 734] 18-24, 42] 5 1 9 «:18 3 1 4-80 7 =| +4137 
ee 33] 16 16] 5 2 3 8 1 1 1 2 60 18 1] 2795 
cians 34] 14 19 33] 4 17 3 2 68 2 | 3149) 
a. 733] | 18 isp 3 1) - 12 s 1 18 27 2] 2068 | 
Kentucky 34] 14 10.24) 1 1 2 18 8 6 1 4 42 3 —-1f-—s 2852) 
ect 33] 9 9] 23 9 7 10 7 9 1 1 59 117 2] = 2267 
celal 34] 15 18 33] 2 3 5 5 6 22 12 | 1990 | 
__ *33] Sa _ 3 l 7] 16 2 11 6 1] 1268 | 
Maine "34| 23 24 47| 1 18 5 4 7 56 33S siéd)tséo2317 
sr 33] 22 22 1 1 10 4 5 6 36 | | 1142 | 
Marviand '34| 16 34 50] 28 7 9 5 2 5 1 56 1 | 2735 
33] =] 13° 13] 34 3 1 1 15) 6 11 3 54 8 71 1982 | 
icenthenennts 34] 75 147 222] 9 1 5 59°53 31 18 46 226) 8 1] 9604 
Se 3 33] 122 122 25 15 3 12 61 73 64 10 12 176 146 1] 8725 | 
Michigan '34| 41 48 89| 19 | 7 1) 117 37 20 2 48, 134 24 | 16210) 
ee _ 33] 35 35] 32 3 27 ] 82 25 73 1 23 111 32 3] 11841 | 
Minnesota 34] 26 32 58 | 7 2 30,29 9 23, «105 2 1 4667 | 
33] 24 24] 22 3} 3 3 22 51 24 2 10) «113 33 ' 1312 | 
a ’34| 21 49 70 5 3 1 1 50 11 11 9 11 143 11 1 6490 
33] 19 19 12 3 3 5 15 15 17 5 9 38 63 1 3449 
Montana '34| 6 18 24] 1 10 1 1 38 i 1195 
Pe 33] 6 6] ] l 2 ] 3 2 l 29 5 850 
Nebraska 34] 5 13 18 | 7 10 4 2 46 1 2407 
a 33] 11 11] 6 5 6 1 2 32 11 1598 | 
Nevada '34| 1 6 7] 1 12 278 
33] | 1 2 3 162 
New Hampshire 24] 5 28 = 4 2 10 1 1 3 «So 16 _ } 1173) 
a ‘ 33 | 15 15 2 2 13 1 (i 8 29 6 | L031 | 
New Jersey 34] 56 85 141] 23 7 49 19 39 17; ° 14, 177 10 | 7949) 
iad “33 | 59 59] 77 3 4 7 35 41 59 19 15 148 130 14] 6707 
New Mexico 34 | I 1| 1 6 | 567 | 
at 3 ye a. 2 eerie 1 lj 4 2 1] 280 
New York 34] 93 286 379] 59 1 5 35 «195 96, 140 42 71 457 46 2] 23511) 
a 33] 281 281] 207 6 17 4() 160 194 209 15 63 530 649 30] 22574 
North Carolina '34| 7 8 15] 3 4 2 11 3 2 3 39 20 3885 
33] 10 10] 10 22 3 1 29 8 2141 | 
North Dakota a 4 1 5] ] —_ a i, "* 24 21~~=«910 
oa ee !' Ff 8 I | | | 1 7 | 1] 305 | 
Ohio '34| 63, 100-163] 51 6 10 139 64 20 «2162~C:«‘CS sti 87, 1] 15547) 
— 33] 56 56] 83 1 24 8 89 18 57 13 14 268 139 3] 11508 | 
Oklahoma 34 | 16 14 30] 8 2 22 2 7 4 43 1 | 3760) 
a 33] 2 2 10 l 5 2 6 l 20 9 6] 1984 
Oregon '34| 10 20 30] 3 1 1 30 6 3 1 9 29 22 | 1420 
33] ; 9 9f iB 2 l 18 ! 2 14 5 | 942 
Pennsylvania '34| 75 160 235 51 2 4 7 148 66. 65 22 57 289 22 °&2«2i + 18166 
33] 90 90 84 16 14 12 98 78 101 13 51] 245 = 302 7) 12657 
Rhode Island 34] 8 19 27] 1 1 11 8 6 5 21 20 3 | 1494 
33] ee I 1 7 1] (i 5 3 20 32 1] 1368 
South Caroling 341 ’ S 6112 4 1 6 2 1 1 360~=«d6 | 
= 33] | ti 19 1 I 1 11 9 | 1023 
South Dakota 34] 3 4 7| 4 5 44 1 | 1169 
ao 33] | 4 ‘| 2 2 5 16 6 1] $28 
Utah '34| 8 11 19| 1 15 2 a [596 
= ‘331 7] 7 2 1 3 11 3 | 692 
Virginia 34] 6 19 251 10 6 3 35 8 3 i “4 58 2, | 4653 
a 33] i 7] l 10) 20 ’ 10) 5 31 13 lf 2522 
Washington '34| 3 10 13] 8 4 2 34 ‘1 2 5 64 22 | 2230 
Ba .. “33 ie 3 3] l 2 16 3 3 15 15 1] 1563 
West Virginia 34] 6 14 20] 8 18 4 3 1525 2 1] = 1996 
a a3) 10 10] 9 3 3 12 5 1 16 15 If 1503 
ashe 34] 63 93 156] 6 1 1 1 20,.—«#S 7 4 10 63 21 ~ 4833 
33] 19 19 | { l 2 22 6 20) 1 12 84 39 2] 9 3116 
Wyoming '34 | 1 1 2] 1 10 | 457 
33] i] , 2 2 | 317 
Vermont '34| 6 5 11] 3 12 1 2 2 2 1 | 850 
eR ) 5] 5 3 { 4 { | G07 
District of Col. 34] 7 20 27] ~ 2 1 15 14 6 3~Cté«‘<S4t 52 3 | 2294 
= 33 | 15 15] 1} 3 » 18 21 15 5 17 5 10) = 1662 
Total '34[ 920 1705 2625] 581 72 44 94 1479 629 506 202 509 3903 769 21] 203991 
"33 | 1195, 1195} 9483814) 164127) 991) 784995 164 363) 8296) «2532 «155 150688 


¥45 States and District of Columbia. 
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Midwest Retail 


Sales of New 
Cars Increase 


Chicago, June 29.—More new 
cars sold at retail and fewer at 
wholesale in the middle west 
during May are reported by the 
Federal Reserve Bank of Chi- 
cago, covering the _ states of 
Michigan, Wisconsin, Illinois, 
Indiana and Iowa. 

The decrease in wholesale vol- 
ume was the first to be expe- 
rienced in five months, amount- 
ing to 12.6 per cent as compared 
with April, but showing a 14 per 
cent gain over May, 1933. 

May produced a one-half per 
cent increase in retail sales over 
April and a gain of 19.4 per cent 
over May of last year. 

A slight rise was disclosed in 
the number of new cars on hand 
between Apr. 30 and May 31 as 
compared with the _ preceding 
month, but stocks of used cars 
declined from the previous month 
and were less than a year ago. 

The employment situation im- 
proved, the reserve bank re- 
ported, with the number of work- 
ers up 1.3 per cent and wages .7 
per cent on May 15 as against 
April 15. Reporting groups in- 
cluded 5,393 firms employing 1,- 
012,348 wage earners. 


Virginia Advisory Board 


Wai on Code Vieille 


Richmond Va., June 28 (UTPS). 
War was declared on violators 
of the automobile dealers’ retail 
code yesterday by the Virginia 
board with the an- 
nouncement that $10,000 had been 


| appropriated for enforcement by 


code adherents and that violators 
would be prosecuted vigorously. 

Cc. G. McKimmie, chairman of 
the advisory board, said that 
rigid enforcement of the code 
was being undertaken as a pro- 
tection to the 95 per cent of the 
dealers who are complying with 
its terms. All dealers come under 
the code whether they are signers 
or not, he said. Immediate ac- 
tion will be taken against wilful 
violators, McKimmie stated, and 
if state authorities fail to get re- 
sults, charges will be filed with 
the NRA at Washington. 


Hayes Body Improves 


Detroit, June 29.—Hayes Body 
| Corp. is expected to break even on 
operations for the first six months 
ending June 30. A net loss of $13,- 
567 in the first quarter this year is 


understood to have been offset in 
the second quarter despite slacken- 
ing in production of refrigerator 
parts which have made up a large 


portion of the corporation’s _ busi- 
ness. Net loss for first half of 1933 
was $198,121, and net loss for year 


was $288,382. 


Coming Events 





JULY 
26-27—Atiantic City, N. J. International Assn. 
f Dealer Assn ind Show Managers, 
Summer Convention 
SEPTEMBER 
4—Wernersville, Pa, Trade Assn. Execu 
iv Meetin 
9-10—Muskegon, Mich. Automotive Mainte- 
nance Assn f Michigan Convention, 
10-14—Cleveland, O. American Chemical So- 
ciety Meeting 
19-21—Atlantic City, N. J. Natl. Petroleum 
Assn. Meetir 
21-22—Cleveland, O. Natl Assn Motorbus 
Operator Annual Meeting 
22-27—Cleveland, O. American Transit Assn, 
Convention nd Show 
OCTOBER 
1-5—New York, \ ns for Metals 
Meetir 
1-5—Cleveland, 0. A n § y of 
Ss her ! ,M ! 
1-5—New York, A n Welding Society 
Meeting 
|-5- — York. N M | Congr nd 
\- =~ sant, 0. Natl Salt Council 
M 
1-14—Paris, France, A I Salon 
11-20—London, England, International Auto 
bil S \ 
31-Nov. 2—New York, Natl Foreign Trade 
Council 
NOVEMBER 
12-15—Dallas, Tex. American Petroleum Insti- 
tute Annual Meeting 
19-23—Cleveland, O. Automotive Service In- 


Show 





dustries 
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REGISTRATIONS, FIRST FOUR MONTHS, 1934-33 




































































































































































































































































































































































o ~~ < < a 

> c 3 on 6 — oul 

STATES & he ° °° & 2 - 

a 3 E 2 E o | & 7 - _ 

3 < 8 3 > 8 8 3 : 5 

< 0 a ty Q 4 n n o = 
34] 5| | | 1} 1405) 3| 154 3} 598| 21] 1; 140) 4| | | 8 3 19 1| 4 2370 
Alabama 33] 6 153 7 2} 112] 15] 5| 80) 3| | 5 1 1 | 696 
: 34] | 241 58| 206 10 74 | | 2 6 1 598 
Arizona 33] | 73 5| | 45 1 10! | | 1| 1| 1 140 
34 | 1 3} 907 5| 157 3} 538 82| | 3 1 2 9 1711 
Arkaneas 33] 3 | 426 | 18] 1| 194 | 3] 44 | | 3 2| l 696 
California "34 | 17 9 3| 1889, 18; 1 626| 43 2014; 200, 19; 281; 26 1; 117 6 11{ = 73 67| 76| 5496 
33] 21 19} 1002 1} 139] 18} 932} 112) 10! 130] 15} £0 7 1 65| 71} 1} 147] 2731 
Gilooade 34] .679 48| 174 4 523) 35) 3} 121] 36 7 3 7 5] 1645 
33] 253 5| 21 2| 119 14 1| 40! 3| | 2 13} 4,| 3| 9] 519 
Gonnseticut 34] 3} 15 533 23| 177 574, 44 2; 159; 19 40 2 3| 22) 7 1656 
331 1 2] 2 287 7 10 12} 184 18} 10] 84 11} 28 s 17 711 
Sulaware 34] 1 1 1; 168 1 24 112 11 3) 43 2 2 2 3| l 3 377 
331 2 129 18 3 3 20| I 6 212 
Florida 34] 96 1; 1083 22) 261 9) 984 41 11; 309 2 1 50 1 22 7 2900 
331 100 407 3] 22 387 9 10} 115] 2| | 11 5 1| 1 1079 
Georgia 34] 17 1; 1361 11; 171 6| 788, 27 | 146 1 15 3 27 19 2593 
33] 10 353 7 8} 121 22| 4| 16 1| 5 6 1 1 591 
Idaho "34 1; 322 3! 120 3} 220 10 4 49 1 2 1 7 743 
"331 | 65 5| 37 2 1| 16 - | 126 
Ilinois 34] 3 8 1895; 251| 747 31; 1250; 116° 9| 579 15 1 72 2 6 13 2 70) | 84] 5154 
33] 10 1028) 246) 142) 45) 696] 141] 21] 507| 41} 79 14 7| 14 73) 12} 195] 3301 
Indiana 34] 3 1314 100) 481 15, 660! 74, 24! 326 3 2 31 28 56 1 33 23 3174 
‘331 7 2 647 14| 18| 5| 345 19! 39{ 203] 5| 16) 10 36) 5| 17 1448 
lowa 34] 1| 1768; 106) 354 3} 883! 41 1; 382) 11] 52 23 1 9| 8 3643 
33] 506 35 30} 3} 201 19] 3} 175] 2} 3 9 | | 20 1006 
Kansas 34] 1| 1271 69} 262 3| 726) 46 2} 250 2| 36) 9 2 | 21 2700 
33] 244 4 9| 112 1 32 3) 3 7 2| 2 $22 
Kentucky 34] 6 1; 888 40! 251 7| 503); 36 247| 1 l 11| 2 9 16 1 24] 2043 
33] 8 | 394) 20] 44 2| 224] 25] 6| 171) 1| 8 2 16| 1| 6| 10] 968 
Louisiana 341 7 1; 553 15} 115) 401 29 133) 2 1 10 1{ 1268 
"331 14 239 7| 15 115 13] 91 1 1 1 1 3] 504 
Maine 341 1 2 461 3) 99 398 13 5 50 12 1 1 1 1 2] 1050 
33] 1 1 263 3 15) 150! 8} 1| 33] 1| 8 l 5) 8| 6] 504 
Maryland 34] 2 7| @ 1; 623 9| 178 5| 357; 49 152; 10 11 1 6 29 | 5 1467 
33] I 8 19 363 4| 28] 4! 145 23) 2; 76 6 6 1 8 12| 2} 26 734 
Massachusetts 34 | 1 48| 26 1209 57| 533; 23) 1683) 137 9! 267!  67| 126 2 12 4 1 81 16 4302 
33] l 32 13} 707 31 94) 11| 568 99| 8! 119] 17] 16 1 5 23) 30} 3) 36 1844 
Michigan 34] 1 | 1804 18| 779| 67) 1713) 172 2} 271 2 1 92 1 1 15 4 27 1; 19 4990 
33] | 562 3) 96 29| 363 36 3} 127 1| 38 15 13] 2| 20 1311 
Minnesota 34] 4 1 1; 1336 87, 282 19} 808, 21 8| 214) 15) 47 2 14| 22| 15] 2896 
33] 1! 519 41 26) 8| 238 15 1} 108 | 15 9 3} 29] 1016 
Mississippi 34] 10 | 3| 666) | 65) 1; 440) 2| | 86) 1 3 1 3 1286 
331 5 | 222] 3} 1| 88 4| 2| 60| | 2 4 391 
Missouri 34] 2 4| | 2} 2209| 88 609; 30) 1096; 95 12; 399 9| 36 1 1 13 42) | 43 4691 
33] 5| 1316; 51| 105! 16] 530) 63) 20] 288] 5| 23 3 | 82 15| 5| 23 2500 
Montana 34] 306, 18! 114! | 250| 23 2} 163) 1| | 10) 10 2) 5| | 3 907 
33] 1 110) | 13! 1} 90) 6| | gg 5| 7 1| 1| 1 305 
Nebraska *34] 892 76, 122| 518} 23 2| 219) 5 14 1 5| | a 1884 
33] 276 19) 16 } 133 15] 2) 81 2| 3 3] 2| 3 555 
Nevada "34 | 80 21 1 73) 4 2 11 1) 1 | | 194 
ieee 331 20 3 15! 1| | 7 1 1| 2 1 54 
New Hampshire '34| 1 6 284, 12; 85 5, 309 15 1 40) 2 8 2 2 6| i 785 
"331 2| 130) 7 9| 1] 94] 5| 30] 1} | 4 1| 2| | 1| 4 291 
New Jersey 34 | 25, 24 910; 88 344; 16; 1166) 115 16; 297 46| 46 17 9 105 | 21 3245 
331 8 8 17| 659| 30 92} 7| 438] 60] 22| 191 20 30} 2 1 6 33 5| 37 1669 
New Mexico 34] 392 4, 46 268) 3} 18 58| 1 1; 16 5| | t| 813 
33] | | 110 1 1 55 1 22| 1 2} 1| 1 195 
New York 34 | 9 76| 231) 4| 2777| 188] 1283| 53] 2564; 290! 30) 870| 237| 6| 213 8| 102; 28 13| 247] 100 9329 
; 33 { 7 63) 144 1795| 194] 285 28] 1260] 291] 53] 654] 109 90 6 63) 69 | 118] 8| 88 5325 
North Carolina 341 22 | 2| 1751 17| 363) 3| 854, 32) 1, 169) 4| | 19 6| 14) | 19 3276 
‘331 = 22 655| 12 33] 344| 26 4, 96 2| 3 8| 2| 1] 17 1225 
North Dakota 34] 1 | | 307 2; +52 192 7 100 | 9 1 1 672 
—— = | | 41 1 6 30 1 16| 1 96 
Ohio 34 | 8 17 2495; 83) 799} 28] 1732} 120) 21; 447| 14! 3| 104 8 13} 27] 2; 117/ 8| 76 6122 
33] 1 11} | 849] 38 82 2| 597 59 33] 214! 3| 33 2 20| 21; 14| = 57 2039 
Oklahoma "34 | 2 1; 1510} = 13} = 338) 4, 838, 32 2| 192 9} 4 15) 24) 6 2990 
el 33] | 467] 30} 2| 167| 183) 5 76| | 5 | 3 6 5| 779 
Oregon "34 | 4 | | 414 9| 155, 34| 291 23) 3| 74| | 7 1 10 | 7 1030 
33] | 123] 10 2 83 13] 2fs 33 4| 2 l 4 277 
Pennsylvania ’34| 10; 68) 56 2891| 165] 1185) 27] 2084! 267| 23) 812) 82 1; 198 5| 66 40) 3| 164 25 8172 
ae 33] 19 35! 27) | 1617 69} 300! 11} 1063} 113) 23] 435] 41 58 2 28 56 +1 18} 63 4019 
Rhode Island 34] 4 | 171| 11 47| 27| 230) 33) 62! 10} 22 2 5 z 631 
331 l | Fi] 1} 14 6| 127] 14 7 22| 4| 14 1 10 292 
South Carolina ’34 | 14| 4| 753 1; 149 319} 12 2| 118) | 2 2 10 — 1397 
33] 13 | 807] 13 1] 144 7| 2| 23) 2 2 l 1 516 
South Dakota 34] | 195, 19; +48 98| 2| | 42] 2| 2 2 411 
oe ‘331 69 4 7 | 41 24| 1 2 151 
Tennessee "34 3 3| 878) 5| 195| 32| 532; 45 1; 210 6 2 6 3 14 | 6 1941 
i 33] 7 |. 825 26 22| 120 7| 5] 76| 1 I 8 3 3| 10 614 
Texas 34] 27 5| 3828) 63| 581 13| 2374 82 6, 584| 16) 11 18 9| 3 75) 20 7715 
a ___—_—-‘33f_—Ss12 1566 14 49| 4| 676 56| 11] 3801} 8| 5 i 9 11 2 37 2761 
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| commenting on probable financ- 
| ing for these concerns, Chairman 
| Jesse H. Jones of the RFC stated 


Market Slugeish 
While Awaiting 


Quarter Reports 


New York, June 29.—Shares of 
the motor companies listed on the 
New York Stock Exchange were 
less active this week than for 
some time past. Chrysler dropped 


out of the 15 most active stocks | 


for several days in a row and the 
turnover in some of the other 
usually active issues in the auto- 


that it was his understanding | 
that the automobile industry was 
“pretty well financed.” At any 
rate inspections are understood to 


have been made of some of the 
properties of the applying com- 
panies. 

The Willys-Overland applica- 
| tion sought an advance of $2,- 
000,000 with a view to the re- 
sumption of production on a 


mobile family fell off as volume 


in the market generally was in- 
creasing. 

The tendency appeared to be to 
await further indications of how 
severe the Summer decline in 
automobile sales would be before 
making new commitments in the 
stocks of this group. There also 


was the uncertainty surrounding | 


the earnings reports for the sec- 
ond quarter, which are just 
around the corner. 

The fact that there have been 
several severe “breaks” individual 
motor stocks in recent weeks 
also has tended to frighten off 


investors for the time being and | 


there is a “watchful waiting” in 
trading circles. 

More evidence is coming to 
hand that earnings in the second 
quarter of this year were not far 
from those of the like period of 
1933. The latest company added 
to the list of concerns expected 
to make a similar showing 
Bohn Aluminum & Brass, which 


is reported in the street as likely | 


to report $1.50 a share, as against 
$1.45 a year ago. 
Weekly Averages 

The Automotive Daily News 
stock price averages showed the 
following changes in the week 
ended June 27 from the preced- 
ing week: 








Last This 

Week Week Changes 
24 Motors .... 22.70 22.06 —O.64 
10 Car-truck companies. 23.47 22.81 0.66 
10 Parts-accessories .... 18.68 18,29 0.39 
4 Tire-rubbers ........ 20.04 19.26 0.78 


From mid-week to mid-week 
was another period of decline for 
the motor stocks, although the 
stock market as 
about held its own over the same 
stretch. 
preceding period, the tire and 
rubber shares were the weakest, 


with the passenger car and truck | 


companies showing the next big- 


a whole just | 


As was the case in the | 


is | 





gest drop and the parts and ac- | 


cessory groups exhibiting 
strength. 

A few individual issues were 
able to make headway, however, 
including Auburn, Bohn Alumi- 
num & Brass, Briggs Mfg. and 
Trico Products. Fisk Rubber on 
the Curb Exchange did better for 
itself than the rubber shares on 
the Big Board and put on several 
displays of outstanding strength. 

One of the things said to be 
holding back the motors gener- 
ally is the doubt concerning what 
the earnings reports for the sec- 
ond quarter will show. There is 
more than usual doubt on this 
subject because of new factors, 
including the April 1 wage in- 
creases and the price changes. 

Hudson Selling a Surprise 

The recent selling in the stock 
of the Hudson Motor Car Co. was 
somewhat mystifying to Wall 
Street. Reference made in brok- 
erage circles to the company’s 


more 





obligations at the banks brought 
out the fact that these could be 
taken care of readily without | 
danger to the company’s financial 
structure. A strong cash posi- 
tion is reported and accounts 
payable have been reduced from 
$6,110,000 to $1,731,000 in the past 
few weeks. The company has | 
more than enough cash on hand 
to pay off the payable accounts, 
none of which are due. 
Financial circles are showing | 
interest in the reports that sev- 
eral automobile companies re- 
cently have made applications for 
loans from the Reconstruction 
Finance Corp. Among those men- | 
tioned are Willys-Overland, Con- | 
tinental Motors, Studebaker and 
Pierce-Arrow Motor Car. In 


| the regular quarterly of 25 cents 





large scale and stockholders are 
following the developments 


closely. 
Continental Denied 
The Continental request has | 
been denied definitely. The | 


amount sought by Pierce-Arrow 
was said to be $1,500,000. 

The time for deposit of stock of | 
the Moto-Meter Gauge & Equip- 
ment Corp. in exchange for 
shares of the common stock of 
Electric Auto-Lite Co. has been 
extended to July 19. 

Dividends calling for the dis- 
bursement to stockholders of $1,- 
140,924 have been declared by 
automotive companies in the past 
week. 


Briggs Mfg. Co. declared the | 
usual dividend of 25 cents a share 
on its common stock, payable 
July 30 to holders of record July | 
16. This will mean a payment | 
totaling $489,750. 


The Firestone Tire & Rubber 
Co.’s regular quarterly of 10 cents 
on the common, declared payable 
July 20 to record of July 5, will 
mean a disbursement of $197,084, 
while the regular $2 quarterly on 
the $8 preferred of Midland Steel 
Products, payable July 1 to rec- 
ord of June 26, will total $189,850. 


The Eaton Mfg. Co. declared 


on its common, payable Aug. 15, 
to stock of record Aug. 1, calling 
for an outlay of $163,431, and 
Spicer Mfg. declared the regular 
quarterly of 75 cents on the $3 
cumulative preference stock, pay- 
able July 16 to stock of record 
July 3, for a total of $75,000. 


Thompson Products, Inc., de- 
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Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, June 29 


point. 
| absorb heavy offerings. 


(3:27 P.M.).—Selling 
motor shares again today on the New York Stock Ex- 
change and losses in some instances were more than a 
Both Chrysler and Auburn were called upon to 
A few 





came into the 


new lows for the year 


were registered in the automotive group. 





Chicago Ford Plant Work 
Now Highest Since 1929 

Chicago, June 29. 
at the Ford Motor Co. assembly 
plant here is at its highest peak 
since 1929, with 3,500 workers on 
a 40-hour week schedule, accord- 
ing to W. K. Edmunds, general 
manager. The present output is 
500 cars and trucks daily, a rate 
that has been maintained for the 


| past several months, 
cdmund states that about two- | 


thirds of the workers are being 
paid more than the minimum 
62% cents hourly wage, while the 
average scale, exclusive of labor- 
ers, is 67% cents an hour. 


clared a dividend of $7 on the $7 | 
payable July 1 | 


preferred stock, 
to record of June 25, and calling 
for a total payment of $25,809. 
The last previous payment on 
stock was $1.75 on Mar. 1, 
1932. 

The Wall Street dope has it 
that the Hayes Body Corp. will 
just about break even on its oper- 
ations for the first half of this 
year, as against a net loss of 
$198,121 in the like period of 
1933. The company had a net 
loss of $13,567 in the first quarter 
of this year and a small profit is 


believed to have been shown for | 


the second three months. 


Employment | 






Chicago Police Aiding 
NRA Truck Registrations 
Chicago, June 29. 
police department has _ been 
pressed into service to assist in 
warning “for hire” truck opera- 
tors that they must register their 
vehicles under the new code or 
face action by the state compli- 
| ance board. 

According to Chester G. Moore, 
chairman of the Illinois truck 
code board, the police are acting 
in a courtesy capacity because of 
difficulty otherwise encountered 
in notifying each of the thou- 
sands of operators in Chicago. In 
other words, the police depart- 
| ment is not threatening arrest, 
nor has the power to do so, in 
lthe case of unregistered trucks. 
It is simply a courtesy measure. 


Airflows Win 
Detroit, June 29. -According to a 
cablegram received by the Chrysler 
Sales Corp., Airflow Chryslers won 
awards in a recent 


awarded first prize and a silver cup 
in the Concours d’Elegance held at 
Nervi, Italy. This prize is awarded 
‘for the best appearance. 
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| two important ' 
| road race and _ style show held in 
lItaly. An Airflow eight finished 
| first in the 6,000 kilometre Tour 
| Italia, around Italy, and was 
| awarded the Coppe d’Oro del Lit- 
| torio, known as I! Duce’s Cup. A 
Chrysler Airflow eight sedan was | 
| 


g Time On New York Exchange 


Dollar Values 


The Chicago | 


| those 


Of Retail Sales 
Decline in May 


Washington, June 29. — Retail 
sales of new passenger automo- 
biles decreased from April to 
May to more than the usual sea- 
sonal amount, according to U. S. 
Department of Commerce figures. 

The Bureau’s index, with allow- 
ance made for the number of 
days and for the usual seasonal 
movements, was 55.5 in May on 
the basis of the 1929-1931 average 
as 100, compared with 59.0 in 
April and 64.5 in March. 

The value of sales in May, ac- 
cording to preliminary figures, 
was 31 per cent greater than in 
May, 1933, and 50 per cent larger 
than in May, 1932. The aggre- 
gate for the first five months was 
56 per cent above that for the 
corresponding figure of last year 
and 41 per cent above that for 
the first five months of 1932. 
INDEX OF DOLLAR SALES OF NEW 

PASSENGER AUTOMOBILES 
1929.1931—=100 
With Seasonal 


Year and Month Unadjusted Adjustment 
1932 
April 55.5 37.5 
May $2.1 37.0 
1933 
April 15.5 30.5 
May 59.9 42.5 
1934 
January 22.8 33.5 
February 45.7 54.5 
March 68.4 64.5 
April *87.9 *59.0 
May p77.7 p55.5 
*Revised. p—Preliminary. 


This index was constructed by 
the Bureau of Foreign and Do- 
mestic Commerce to show the 
trend of consumer expenditures 
for new automobiles. It is based 
on average daily sales figures 
giving equal weight ‘uv aii ine 
days of the calendar month in- 
volved. The original sales data 
were obtained from the National 
Automobile Chamber of Com- 
merce in terms of the total num- 
ber of cars sold. 


Riley Is Appointed 
To Two Code Berths 

Washington, June 29.—-Walter 
J. Riley, Chicago transportation 
man, has been appointed admin- 
istration member of two code au- 
thorities, NRA announced here 
this week. The authorities are 
of the trucking industry 
and the household goods and 
moving trade. 

Approval of the method of se- 
lection of four members of State 
code authorities for the trucking 
industry also has been announced 
here. The appointees are: Colo- 
rado—J. F. Brown, Denver; W. 
E. Cox, Colorado Springs; Harry 
C. Clark, Denver, who replaces 
Robert H. Work, resigned. Mis- 
souri—Harry Dale, Kansas City, 
vice W. E. Murray, resigned. 


Ohio to Hear Proposed 


Code of Auto Wreckers 
Columbus, O., June 29 (UTPS). 
The Ohio Recovery Administra- 
tion will conduct a public hear- 


| ing on a proposed state code of 


fair competition for the auto 
wrecking industry Friday, July 6, 
at 10:00 a. m. in public hearing 
room No. 2, State Office Bldg., it 
was announced today by O. W. L. 
Coffin, ORA assistant administra- 
tor. 

The code will affect all those 
in the state “operating and con- 
ducting the business of buying, 
selling, exchanging, dismantling 
and storing of used and wrecked 
motor vehicles, and the, buying, 
selling and exchanging of parts, 
tools and accessories.” 


Fruehauf Branches 


Detroit, June 29.—The Fruehauf 
rrailer Co. has opened factory sales 


branches at Kansas City, Mo., and 
Peoria, Ill. C. B. Caswell, formerly 
in charge of Fruehauf national ac- 


counts in the East will take charge 


of the operations at Kansas City. 
The Peoria branch will be man- 
ved by W. R. Evans, transferred 
from sales work in Chicago. 
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